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A Complete 
Variety List 


—OF— 


FRUITS, EVERGREENS 
ROSES 


CLEMATIS and HERBACEOUS PLANTS 


FOR 


ORNAMENTALS, 


NURSERYMEN ORCHARDISTS 
DEALERS GARDENERS 
LANDSCAPE ARCHITECTS 
Lowest Prices Consistent With Quality 
Our office and nurseries are situated on 


the Rochester and Eastern R. R. only 
one and one-half hours from Rochester. 


W. & T. SMITH COMPANY 


THE GENEVA NURSER) 
1000 Acres GENEVA, N. Y. 73 Years 
We are subscribers to the Nurserymen’s 
Market Development Fund 








BRIDGEPORT, IND. 














Our Usual General Assort- 
ment of Nursery Stock 
to offer for 


FALL 1919 


Apple 

Peach 

Cherry 

Plum 

Shrubs, Vines, Etc. 


Headquarters for Norway Maple and 
American Elm 


C. M. HOBBS & SONS 























The Willadean Nurseries 


OFFER A VERY COMPLETE LIST OF 


Ornamental Trees, Shrubs, Ever- 
greens, Vines and Herbaceous Plants 
A LIMITED STOCK OF 
FOREST TREE SEEDLINGS 


and would advise placing orders early for seedlings. Forest 
Tree Seeds in limited supply. Prices quoted on application. 
Trade list ready. 


THE DONALDSON CO. 


Sparta, Kentucky 




















The Monroe Nursery | 


Established 1847 
Offers a fine stock of 


Apple Cherry 
Peach Berberis 


Spirea Van Houtte 
Other Ornamental Shrubs. H. P. Roses, Etc. 


Will be pleased to quote on your list of wants 


I. E. ILGENFRITZ’ SONS CO. 


MONROE, MICH. 


We are subscribers to the Nurserymen’s 
Market Development Fund. 

















| SHENANDOAH, - - IOWA 





GOOD STOCK | 
FROM A GOOD FIRM 





The Largest Assortment of Nursery 
Stock in the Middle West 


When you think of Nursery Stock, you 
think of 


SHENANDOAH, 


and when you think of Shenandoah, you 
think of our complete line and 
efficient service 


Consult us tor prices betore placing your order elsewhere 


NONE BETTER ANYWHERE 


Mount Arbor Nurseries 


E. S. WELCH, Pres. 
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EDITORIAL DEPARTMENT—Communications on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. All photographs 
will be returned promptly. 


ADVERTISING—Advertising forms close on the 27th of 
each month, If proofs are wanted,copy should be on hand one 
week earlier. Advertising rate ix $1.40 per column-width inch 

“AMERICAN NURSERYMAN” is distinctive in that it reaches 
an exceptional list and covers the field of the business man en- 
gaged in Commercial Horticulture—the curlot operator. Here 
is concentrated class circulation of high character—the Trade 
Journal of Commercial Horticulture, quality rather than quan- 
tity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns, 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 
to any address in the United States for $1.50 2 year: to Canada 
or abroad for $2.00 a year. Add ten cents unless bank draft, 
postal or express money order is used. Three years, $:.soin U.S 


RALPH T. OLCOTT 
Editorand Manager 


AMERICAN FRUITS PUBLISHING COMPANY, INC. * ‘t#te Street, 





WHAT THIS MAGAZINE STANDS FOR—Clean chronicling of 
commercial news of the Planting Field and Nursery. An honest, 
fearless policy in harmony with the growing ethics of modern 
business methods. 

Co-operation rather than competition and the encouragement 
of all that makes for the welfare of the trade and of each of ite 
units. 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—“‘AMERICAN NURSERY- 
MAN” is not the official journal of any organization. It there- 
fore makes no distinction in faver of any. It is untramme}led 
in its absolutely independent position and is the only Nursery 
Trade publication which is not owned by nurserymen. 


This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the east- 
ern section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its news and advertising columns bristle with announcements 
frem every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all ite phases of 
Nursery Stock, Orchard and Landscape Planting and Distribu- 
tion, 


Roehester, N. ¥. 








Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


American Forestry Co....... WOU GROG 6 dass siccvccescccucas 149 
Atlantic Nursery Co........ Oak and Pine Seedlings......... 149 
Audubon Nurseries ........ Ornamental Stock ..............: 161 
Aurora Nurseries .......... WOR. THE: odacedeseaptinswenes 149 
Bailey’s Cyclopedia ........ I Tc vcaweneceasadws 164 
Bay State Nurseries.........Ornamental Nursery Stock ...... 157 
Bernardin, E. P............. General Nursery Stock .......... 155 
Campbell-Johnson Ptg. Co.. Nursery Catalogs ................ 156 
Carrs Sons, MW. 1... .ccceced eee ee 149 
Chase Company, Benjamin.. Nursery Labels .................. 155 
Clarke, Daniel A........... FO DOOR sccwccscesescceveses 149 
a re Blackberry Plante .......iccecses 160 
Conigisky, B. F. .......0.. Landscape Photographs .......... 160 
Correspondence Library i ee RE BBs c a vcncsavavees 140 
Ee re Bulbs and Fruit Trees........... 157 
ol ae ere Growers of Young Stock......... 149 
Donaldson Company . Ornamental Nursery Stock ...... 138 
Elm City Nursery Co........ New Hybrid Hardy Privet. 161 
Fairfield Nurseries ......... NS a5 Gwe cas een eee eee 157 
a eS er er Special Announcement ........... 161 
Farmers Nursery Co........ PR, SEE Sed sani wedeeeadeseces 149 
Gardner Nursery Co......... Strawberry Plants ............... 155 
Geneva, Nursery, The ...... General Nursery Stock .......... 138 
Grootendorst & Sons ........ a 140 
Harvard Evergreen Nurs....Evergreen Seedlings ............. 149 
Hill & Company, D......... fe er 149 
Hill Nursery Co., D......... Evergreen Specialists ........... 145 
Hillenmeyer & Sons, H. F.... Ornamental Nursery Stock ...... 155 
Hillenmeyer & Sons ...... Pe: DD. wake buannens ee aneeher 155 
Hobbs & Sons, C. M......... General Nursery Stock .......... 138 
Hood & Company, W. T.... General Nursery Stock ......... 140 
Horticultural Advertiser..... British Trade Periodicals ....... 163 
Horticultural Press ........ Commercial Printing ............. 157 
Hubbard Co., T. S......... Grapevine Specialists ............ 160 
Huntsville Wholesale Nurs...General Nursery Stock .......... 163 
Howard Rose Co. ......... fe ere 159 
ligenfritz’ Sons Co., |. E.... General Nursery Stock .......... 138 
Jackson & Perkins Co...... Ornamental Stock .......cccscese 140 
Jenkins & Son, J.......... VO TE ccc sidcesecevcuenes 149 
Ne Wino ctcessereunsee Pe ge ctor ten eee 157 
Kohankie, Martin .......... Very BORO a5 cccscvecccscntessans 149 


Landscape Architecture.....By Samuel Parsons ............. 
Levavasseur & Sons..... ..French Nursery Stock .......... 
Lindley Nursery Co., J. Van..N. C. Peach Seed ............... 
McCarthy & Co., N. F. .... Rhododendrons, Box Trees ....... 
Monroe Nursery ........... NE SE “Widadecseeehsacean 
Mount Arbor Nurseries .... Shenandoah Stock .............. 
Naperville Nurseries ....... Wn GEE 66.00 cte bccetadtosauNs 
Nat. Florists’ Board of Trade.Collection Accounts ............. 
i Clematis and Shrubs ........... 
Northeastern Forestry Co.... Evergreen Seedlings and Transp’ts. 
Nuts as Staple Food ...... A Notable Production ......... 

Old Dominion Nurseries ... General Nursery Stock .......... 
Onarga Nursery Co......... Special Announcement ........... 
Nurs. Nat'l. Service Bureau Market Development ............. 
Onarga Nursery Company...Lining Out Stock ................ 
Painesville Nurseries ....... General Nursery Stock ........... 
Parsons Wholesale Nurseries General Nursery Stock .......... 
Peters, Charlies M........... SE Gol ecinaxcny<ckucoukee 
Pint Breeding ..cccccesccesd By Bailey and Gilbert ........... 
Portland Wholesale N. Co.. Coast Grown Roses .............. 
Propagation of Fruit Trees...instruction Book ................ 
Princeton Nurseries ........ The Princeton idea ............. 
Principles of Pruning ...... ae ile Ge EE end essen annsdnvcs 
Reed, W. G....ccccocses...-. Gerry, Pear, Ageia, Pench .....; 
Rolker & Sons, Augvst..... Imported Nursery Stock ......... 
Sales Promotion ........... Selling Information ............. 
Sarcoxie Nurseries ......... Peonies a Specialty ............. 
Scarff & Son, W. N........ ere 
Sherman Nursery Co........ Evergreen Seedlings ............. 
Shuneen &@ Gon, 04. Gi........GRORry THOR cccccesicsccccsecnes 
Skilled Propagator ........ Desires Connection ............::; 
Smith Company, W. & T.....General Nursery Stock .......... 
Storrs & Harrison Co........ General Nursery Stock .......... 
Successful Selling ......... Pe TE akc vciwickwascensas 
Vincennes Nurseries ....... GHOITY DB GORI «cos ceicscecenss 
Western New York Pub. Co Commercial Printing ............ 
Wild Bros. Nursery Co....... Peonies, Mallow Marvels ........ 
Wild Bros. Nursery Co..... Wy I nen cea dckdaeenceenns 
Willadean Nurseries ...... Ornamental Nursery Stock ....... 
Woodmont Nurseries ....... eS 


MONTHLY GUIDE .... Classified Advertisements 


149 
156 











— 























THE THE 
PREFERRED PREFERRED 
STOCK STOCK 


THE REWARD OF SERVICE 
Is MORE Service 


and we have been handsomely rewarded the past season by 
having our business score an increase of nearly 35% over any 
previous year. We like to believe that a substantial part of 
this gratifying increase comes because our good friends have 
been pleased with the service and quality of stock we have 
furnished them. 

For 1919-1920 we count upon retaining all our present cus- 
tomers for “J & P Preferred Stock” and gaining many ad- 
ditional ones. We shall have our usual good assortments and 
we especially solicit inquiries for the following lines: 


Clematis Paniculata 
Perennial Plants 


Roses Ampelopsis Veitchii 
Large-flowering Clematis 


Peonias Flowering Shrubs Ornamental Trees 
Lilacs, tree-form and bush Evergreens 
Fruit Trees Currants Gooseberries 


Please use printed stationery, or enclose business card, 
when writing for prices, if unknown to us. We sell to the 
trade only. 


Jackson & Perkins Company, 


NEWARK, NEW YORK 


We subscribers to the Nurserymen’'s 


Market Development Fund 


are 


THE THE 
PREFERRED PREFERRED 
STOCK STOCK 


Grootendorst’s Dutch Bulbs 


supplement your offerings of trees and shrubs for beautiful 
home grounds; your customers will appreciate the opportunity 
of securing from one firm and on one order all the planting 
material required. 


You Should Reserve Your 
Estimated Supply NOW 


Present indications point to a 3erious shortage of Dutch Bulbs. 
We can only book a limited number of orders, therefore write 


us at once. Send for wholesale list, if you do not have it. 


F. J. GROOTENDORST & SONS 


2 Stone Street JEW YORK CITY 

















W. T. HOOD & CO. 


Old Dominion Nurseries 
RICHMOND, VA. 


Surplus for Spring 1919 


Apple, 2 year, fine Ben Davis, Black Ben Davis, Gano, De- 
Lowry. Rome Beauty. Shade trees Extra Fine; 
bodies and extra rooted; one to two and one-half 
inches. Norway, Silverand Sugar Maple Pin and Red Oak. 
Evergreens—Norway and Hemlock Spruce. Deodar Cedars, 
Irish Junipers, California Privet, 2. 3, and 4 vear. 
Maple Seedlings, six inches to ten feet. 


licious, 
straight 


Sugar 


Write us for prices. 




















o —J 
A $350 Letter Idea 


A $350 idea does not come to one every day. More rare 
still are $350 letter ideas. So Mr. M. D. Prevost of New Bed- 
ford, Mass., would tell you if you were to ask him. But today 


he finds it easier than ever before to find ideas that make his 
letters pay him a handsome profit. Read what he says: 

“in testing out one of the many points in the Cor- 
respondence Library, | made a profit of $350 in 24 
hours, at an expense of only $3.70.” 

A fair profit, don’t you think? But mark well that Mr. 
Prevost says that this profit was made in testing only one of 
the many points in the Correspondence Library. This com- 
prehensive three volume Correspondence System covers letter 
writing completely. It was prepared after a careful study of 
more than 50,000 letters—complaint, collection, credit and 
sales letters. And it tells you in a clear-cut, interesting way 
how to handle routine correspondence in a fraction of the 
time it now takes—how to build up paragraph by paragraph, 
any kind of letter, and be sure of a satisfactory response. 
Fill out and mail the coupon below: 

Western New York Pubg. Co., P. O. Box 124, Rochester, N. Y. 
Send on the three volume Business Correspondence Library. 
I enclose $5.30 to cover the cost of the book, also all pack- 
ing and mailing charges. 

Name 


Street and No. 
City and State 
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The Practice of Giving Trade Prices To Landscape 
Architects Is Denounced By Nurserymen 


OLLOWING is an extract from a letter 
F received October 10, 1918, by a well- 
known nursery concern from a landscape 
architect: 

“We notice in the July isue of the Land- 
scape Architects’ Quarterly that at a meet- 
ing held by the Landscape Architects Asso- 
ciation and the nurserymen the conclusion 
was reached that the landscape architect 
should receive a lower price than the nur- 
sery makes to the retail trade even in quan- 
tity, but that the trade discount should be 
reserved for the nurserymen. 

“It looks to me as if the Nursery Asso- 
ciation ought to get together and act uni- 
formly.” 


The matter of prices to landscape archi- 
tects has been given serious attention by 
a number of nurserymen, extracts from 
whose letters are given below: 


The Same Old Story 

“It is the same old story. Wonder if it 
will go on this way until the end of time; 
or, will there be some standard prices on 
nursery products with a certain discount to 
landscape architects, another discount to 
dealers, another for large planters, and so 
on, as suggested by Mr. Nelson at Chicago? 
Until something of this kind is done, this 
sort of thing will hit us all.” 

Should Refuse To Deal 

“The quoting of wholesale prices to pri- 
vate planters is one of the greatest evils in 
the trade at the present time, and we think 
we should all refuse to “play” with people 
who do that until they show a change of 
heart and change of method.” 


The Case of Perennials 

“We regret to say that the wholesale nur- 
serymen are generally quoting nearly whole- 
sale prices to landscape men on perennial 
plants. The most of the perennials are 
used by the landscape men; and they re 
ceive quotations from the small growers, 
florists and others, of such low prices on 
these plants that it has seemed hopeless to 
try to get anything better. For that reason 
a number of ornamental growers do not try 
to get together on prices of these plants.” 


Practice Altogether Wrong 
“The practice of selling to or through 
landscape architects at wholesale prices is 
altogether wrong, and is one of the trade 
methods that ought to be corrected by the 
trade associations. This subject has been 
discussed for a number of years, but no 


satisfactory change has been made. Every- 
body goes along according to his own ideas 
and disposes of surplus stock, or even 
stock that is not surplus, at any old price 
that he feels like offering. We should be 
glad to join with the others in any sort of: 
\n arrangement that would stick.” 


A Mighty Poor Policy 

“The policy of nurserymen selling to land- 
scape architects at trade rates is a mighty 
poor policy from any standpoint. We have 
never seen the reason why a customer 
shouid be given better prices in his deal- 
ings with us when his orders are placed 
through a middleman than when his orders 
are placed direct. We would rather have 
direct business which is handled more satis- 
factorily, with payments more prompt. 

“Landscape architects have tried for years 
to place the nurserymen in a position where 
they would have to deal on all large work 
with the architect. There is no good reason 
for this, commercially; and unfortunately a 
number of nurserymen accept the land- 
scape man’s standpoint simply because he 
gets a large amount of business. A whole- 
sale nurseryman this fall bid against us on 
a large retail order and cut his own whole- 
sale prices in doing it. Just so long as 
there are men in the nursery trade who 
are so short-sighted regarding their own in- 
terest as to do this sort of thing, those who 
look at it from another standpoint will have 
to do the best we can. 

We give the landscape gardeners for their 
clients the same price that we give the cus- 
tomer direct; and when we sell to the trade 
we believe in giving them whenever it is 
possible the advantage of a trade price. 


A Case In Point 

“This morning we had a letter from a 
landscape architect, on whose list we were 
quoting, stating that he was offered Pachy- 
sandra, strong plants, at 8c., and no doubt 
other varieties equally as low. The party 
who quoted this price is a member of a 
Nursery Trade association and one of the 
leading nurserymen of the country. He 
quoted the landscape man the same price he 
quoted us. Naturally the landscape man 
placed the order where he could get the 
stock the cheapest. We had already sold 
the man 200 plants at a much higher figure. 


Cost Accounting Needed 

“The quoting by a nursery concern, of 
Pachysandra at 8c. is just another evidence 
of how foolish nurserymen are and how 
utterly at sea where the question of prices 
is concerned. 

“It will cost something to install cost ac- 
counting systems to correct these in- 
accuracies, but it would seem as though it 
would surely pay.” 


An Abominable Practice 

“We do not consider it good policy on the 
part of a wholesale nurseryman to quote 
stock at trade rates either to landscape 
architects or to their clients. This thing 
has been thrashed out at the meeting of the 
association so often that every member 
knows the attitude taken by the association 
as a whole. It seems, however, that we have 


associated with us men of the old school 
who persist in the abominable practice of 
quoting wholesale prices to the retail trade.” 


Mighty Bad Business 

“That’s mighty bad business—one of our 
wholesalers offering plants to the landscape 
trade as cheap as he would sell to a brother 
nurseryman. That ought to be brought up 
at our meeting; and no matter if the com- 
plaining party does get personal, we can 
never stop it until we do bring it up on the 
floor. 

“I have been disgusted many times with 
the whole bunch; never had the nerve to 
say anything about this cut-rate business. 
We know where a nurseryman sold to a 
Catholic priest as cheap as he would sell 
to us! I have discussed this matter in con- 
vention, but there wasn’t any argument; 
nobody dared say anything. If we knew a 
case in point in which we were interested, 
we'd take it up with the offending nursery- 
man and make him cancel the order.” 


The Retailer Can Control 
have always held that less than fifty 
firms, setting up standards and trading 
among themselves, even at considerable con- 
cession, could put things on their feet and 
eliminate much of the competition that hurts. 
When a nursery concern, believing in sound 


business practice, says it will not encourage 
the other kind of nursery concern by plac- 
ing orders with it, the remedy has been 
pointed out. We live on orders. If we don’t 
get them, because of methods of trading, 
we are mighty apt to change our ways, 
aren't we? 

“Remember that wholesales can’t change 
this thing alone, even if they want to. They 
don't want to until the buyers make them do 
it! The buyers’ business—the orders that 
they place—are the leverage that can move 
sellers to stand up to whatever reasonable 
standards the buyers insist on. The trouble 
is, the buyers have never insisted upon such 
standards. They have sat still and watched 
the other dog carry off the bone, of you'll 
pardon the illustration. They’ve seen the 
department stores sell for ten cents what 
they, the buyers, had to pay fifteen cents 
for; and they’ve seen planters able to buy 
through a landscape architect at prices as 
low or lower, than they, the buyers, had to 
pay the same firms for the same goods; and 
they have known of cases where the planter 
bought at prices charged the buyer, and 
even at lower prices than that! Now, when 
it is a question of surplus, are the buyers 
going to expect those growers to quit it be 
cause the buyers ask it? Why, the buyers 
haven't even asked it! The buyers have 
never yet said to growers: “Gentlemen, we 
retailers, we who send our plate-book men 
and our catalogues out to make a market 
for the trees you and we grow, we who de- 

(Continued on page 146) 
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Detailed Information On Culture of Conifers 


A Timely Subject In View of What Is Before the Nurserymen of America---Conclusion of 
Address By A. H. Hill, Dundee, Ill., the First Part of Which Appeared in the February 


Issue of the ‘“*‘American Nurseryman.” 


Winter Protection—It is necessary in 
Northern Illinois to give every seed bed a 
blanket or overcoat for winter. Leaves, rye, 
straw or wild hay are scattered lightly over 
the tops of the little seedlings and the rack 
shade let down on top to prevent the wind 
from blowing the covering away. There is 
danger of molding if the covering is placed 
on too thick. The covering must be re- 
moved as soon as the frost is gone in tie 
spring. This covering is not to protect the 
seedlings from winter killing, because most 
varieties would stand severe freezing—it is 
to prevent them through the action of freez- 
ing and thawing from being heaved out of 
the soil. At the beginning of the growing 
season of the second year, all lath shades 
are removed from Pinus varieties; and Ju- 
niperus Virginiana, Piceas, and Abies are 
left with shade until the end of the second 
year. 

Diseases and Insects—The common dis- 
ease causing loss in the seed beds, is the 
damping-off fungus. This is a most serious 
fungus disease, attacking the little new 
grown seedlings while they are in the baby 
foliage. It works on the roots and along 
the surface of the ground causing the little 
seedlings to decay and die. The fungus 
works in patches—sometimes a few inches 
in diameter,killing every seedling affected. 
These patches may spread from a few 
inches to the entire bed. 

In co-operation with the U. S. Department 
of Agriculture, we have carried on exten- 
sive experiments for several years to secure 
means of controlling this fungus, and bul- 
letins are now available giving the results 
of these experiments with various methods 
of treatment which in many cases have 
proven wonderfully successful. I would 
suggest to all propagators of coniferous 
evergreen seedlings that they make a care- 
ful study of the Government formulas 
recommended for the control of damping- 
off fungus. The fungus blighting the Ju- 
niperus Virginiana in the seed beds has 
been so serious through the country that 
the successful growing of this variety was 
thought to be impossible. However, it has 
been found that the disease can be readily 
controlled through the use of lime sulphur 
or Bordeaux mixture sprays. Spray the 
young seedlings as soon as they are out of 
the ground, and keep them well saturated 
with the mixture throughout the entire 
growing season, remembering always that 
Bordeaux mixture is only a_ preventive 
measure and not a cure, and unless the 
work is thoroughly done it is just as well 
not to attempt it. 

Considerable losses in the seed beds have 
resulted from white grubs, eating the tender 
roots. When this condition exists it is im- 
possible to take any action because the 
grubs are in the ground and can not be 
reached with spray. The means of control 
is fall plowing of the land set aside for the 
seed bed -area. This plowing of the land 
in the fall, disturbs the grubs and causes 
winter freezing. 

Another source of annoyance in fall plant- 
ed seed beds are the field mice, not from 
the amount of seed which they consume, 
but due to the fact that they burrow around, 
cross and criss-cross, over the surface of 
the newly made beds, causing a condition 
that results in uneven germination in the 








spring of the year. This trouble can be 
easily averted by plowing all of the land 
surrounding the seed bed area. These little 
mice will not run very far across open 
plowed ground, while they will travel a 
great distance if given protective covering 
of grass and weeds. 

Accurate Records—It is very important 
that accurate, complete and detailed records 
are kept covering all steps taken. This will 
show exactly what has been accomplished 
and the reasons for success or failure. Un- 
less these records are kept, year after year, 
the grower is working in the dark. 

Summing Up Growing of Conifer Seed- 
lings.—In summing up the points to keep 
always in mind, the following stand out as 
the most important: 

(1st) Good seed. 

2nd) Well-drained soil. 

(3rd) Proper amount of shade to prevent 

sun-burning. 

(4th) Plenty of water when the seed is 

germinating. 

(5th) Keep the beds free from weeds. 

(6th) Winter protection, to prevent heav- 

ing. 

(7th) Accurate records. 

It can be said, in all sincerity, that eternal 
vigilance and painstaking attention to detail 
is the price of success in the growing of 
conifer seedlings. 

I now come to the second division of my 
subject, which treats on the growing of 
“Conifers from Cuttings.” 

11. CUTTINGS 

(a) Greenhouse Cuttings 

(b) Outdoor Frame Cuttings. Many of 
the conifers are reproduced by cuttings. 
This is necessary from the fact that seeds are 
not available and the garden varieties and 
hybrids seldom come true from seeds. 

Greenhouse—The greenhouse, more prop- 
erly called the propagating house, should be 
a well planned, permanent structure with 
the heating pipes beneath the benches. 
Provision should be made for the necessary 
supply of water and equipment necessary to 
furnish artificial light at night to permit 
the propagator to record the varying tem- 
perature and make other necessary imspec- 
tions both night and day, so necessary to 
the successful production of conifers from 
cuttings. 

Supply of Sand—A good supply of sharp, 
clean sand is necessary for filling the flats 
in which the cuttings are rooted. The sand 
should be of fine texture to allow for firm 
packing in the flats after the cuttings are 
planted. It should be absolutely clean from 
all dirt and vegetable matter to prevent the 
growth of fungus. 

The test for good propagation sand is 
made by adding a handful of sand to a glass 
of water. The sand should settle to the 
bottom of the glass without causing the 
slightest cloudiness in the water. 

Cutting the Wood—The usual time for 
cutting the wood for making into cuttings 
is in the autumn when the growth is well 
ripened. It is well to wait until several 
good sharp frosts assure you that the wood 
is in a perfect state of maturity. 

Small branches are cut, using only the 
strong, vigorous shoots from the sides near 
the top of the plant.. If the variety is a 
strong grower, each branch cut will produce, 


when properly divided, several desirable 
cuttings. 

Do not cut the wood when it is in a frozen 
condition. Place the clippings in a basket 
or bag as soon as they are cut to prevent 
drying. 

Making the Cuttings—With nearly all va- 
rieties of conifers in making of the cuttings, 
use only wood of the past summer's growth. 
It does not matter whether it is a leader or 
side branch, just so wood is firm and well 
matured. Remove all of the foliage from 
the sides of the cutting, leaving a small 
amount only on the top. Make the cuttings 
of a uniform length, by cutting the bottom 
end of the stem with a light, sharp knife. 
Cuttings of uneven length must never be 
planted in the same flat, because the smal- 
ler ones do not receive the same light and 
air as the cuttings of greater length, and 
the small ones are smothered. 

Planting the Cuttings—The cuttings are 
now ready for planting. Some propagators 
fill the benches with sand for the planting 
of cuttings. I prefer a small flat, 24 inches 
long, 15 inches wide and 3% inches deep, 
made of light pine boards. If flats are used 
they can be removed from the house in the 
spring when the cuttings are rooted and 
placed in frames on the ground out of doors, 
where the fresh air and sunlight stimulate 
a more healthy root action. 

In planting, each cutting is spaced 4 to 
% inch apart in the row, and space enough 
left between each row to permit the air and 
sunlight to penetrate through the foliage 
down to the surface of the sand for prevent- 
ing the growth of fungus. 

A liberal supply of water is given the cut- 
tings when planting in the flat is completed. 
The water settles the sand firmly around 
the newly planted cuttings and the flats are 
then placed on the greenhouse bench. 

Care of the Cuttings While Rooting—Give 
the cuttings a gentle bottom heat. Loss fre- 
quently results from lack of control of the 
bottom heat with newly planted cuttings. 

Further watering is not required until the 
sand in the flats show dryness. Do not 
open the ventilators in the house until the 
cuttings are well rooted. Allow the full 
sunlight to fall upon the cutings. Shade 
from the sun will not be needed until the 
late spring and early summer. 

The cuttings of most conifers will develop 
a callus before the roots appear. Most of 
the Arbor Vitaes and Junipers begin the 
formation of a callus soon after planting, 
the callus completely covering the cut sur- 
face at the bottom of the cutting. Some 
varieties develop the tender young rootlets 
as soon as the callus has formed. Other 
varieties wait for months after callusing 
before the roots appear. While in some va- 
rieties, such as the Juniperus Virginiana 
forms, which are unusually difficult to prop- 
agate from cuttings, they will remain in a 
well callused condition into the second 
year before roots are formed. 


Care of the Cuttings when Rooted—aAfter 
the cuttings have completed their rooting 
which will be sometime in June, they may 
safely be given a good supply of fresh air 
daily and an even coating of whitewash 
sprayed over the top of the propagating 
house to prevent any danger of sun scald- 
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ing the tender young top growth which has 
developed on the cuttings. 

The flats in which the cuttings are grow- 
ing can now be removed from the house 
and placed directly on the ground in a 
partially shaded frame out of doors. The 
fresh air and sunlight stimulate good, 
healthy root action and reduce the danger 
of loss from decaying roots, which always 
causes serious loss throughout the summer 
when cuttings are not given the most natural 
growing conditions. The cuttings must re- 
main in the flats until the following spring 
when they are in a perfect condition for 
potting or planting in beds. 

Out Door Frame Cuttings—Some varieties 
of conifer cuttings are successfully rooted 
in frames out of doors during the mid-sum- 
mer and late summer season. 

The frames are built slightly below the 
surface of the ground. The soil is removed 
from inside the frame to allow for one foot 
of stable manure for supplying the required 
heat. The frame should be rightly con- 
structed to prevent entering of air currents 
through any cracks or openings, 

The top of the board or concrete forming 
the sides of the frame must be level and 
smooth so that the glass sash covering fits 
perfectly. A light frame is built at the 
height of four feet above the top of each 
frame as a support for the muslin cloth 
used for shade. 

Fresh stable manure is firmly packed in 
the bottom of the frame and soaked with 
water. This will supply steady, even, bot- 
tom heat for the cuttings. The sand is now 
spread evenly in the frame to a depth of 
four inches and the frame is ready for cut- 
tings. 

Soft Wood and Half Ripe Wood Cuttings— 
The cuttings are made from young wood in 
a partly ripened condition. Experience has 
shown that cuttings from side branches root 
equally as well as leading shoot, under this 
method of propagation. The cuttings are 
planted in the sand and thoroughly watered, 
after which the close fitting glass sash is 
placed over the supports to prevent any of 
the direct rays of sunlight from falling on 
the tops of the newly made cuttings. Air is 
not admitted into the frame until the cut- 
tings have started rooting. Some varieties 
root in three weeks, while others require 
two months. 

All cuttings should be well rooted before 
the time for heavy freezing. The best treat- 
ment for cuttings, rooted in outdoor frames, 
is to pot them up in October and place in a 
cool greenhouse or heated frame over win- 
ter. There is always danger of heavy loss 
with conifer cuttings propagated in this 
manner, if left in the frames over winter. 
Only a limited variety of cuttings give the 
maximum results when propagated in out- 
door frames. The Biota forms root readily 
from this method of treatment. 

Ill. GRAFTING OF CONIFERS 

(a) Greenhouse Grafting— 

(b) Outdoor Grafting—The propagation 
of conifers by grafting in the greenhouse is 
without doubt the most interesting mode of 
culture practised by the propagator and 
good results are always obtained when the 
necessary operations are carefully and skill- 
fully performed. 

In greenhouse grafting the work is car- 
ried on in the greenhouse throughout the 
winter and early spring. The reason why 
the propagation of conifers from greenhouse 
grafting is so uniformly successful, is due 
to the fact that the operations are performed 
inside the greenhouse, where all conditions 
are under control of the propagator. 

The grafting of conifers as means of 
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propagation is only used with varieties 
which propagate poorly or not at all, from 
seed or cuttings. Some varieties of Juniper- 
us Virginiana, such as Juniperus Glauca, 
Juniperus Schotti, Juniperus Counarti and 
Juniperus Elegants Lee, together with most 
of the garden form of pines, spruce and firs, 
form a list of the varieties grafted. 

The necessary equipment consists of a 
greenhouse with the benches built up on 
both sides to a height of twelve inches. 
Over the top of the bench a close fitting 
glass sash is placed. This gives a closed 
box or grafting bench, twelve inches deep, 
covered with glass sash on top. Heat is 
supplied from pipes beneath the benches. 

Understocks for Grafting—After the 
greenhouse with its benches has been prop- 
erly arranged for taking care of the grafts, 
the next important detail is a supply of 
seedlings to pot for use as understocks in 
grafting. The required quantity of under- 
stocks grown in pots is necessary before 
any grafting can take place, and these seed- 
lings used for understocks are usually potted 
several months in advance so they may be- 
come established in the pots, therefore, 
plans must be made and stock secured in 
ample time. All Juniper varieties are com- 
monly grafted on red cedar seedlings. For 
the Thuya forms the common American 
Arbor Vitae is used. The Norway spruce 
is a congenial stock for all of the spruces, 
while the pines are grafted upon an under- 
stock which carries the same number of 
needles per bundle as the scion used for 
the graft. The young seedlings in pots 
should be placed in the grafting house sev- 
eral weeks before the time for grafting is 
at hand, to allow for root action, which is 
to supply the flow of sap necessary to stimu- 
late healing. 

Making the Grafts—When the understock 
shows a good, healthy root growth, the time 
for making the graft is at hand. The opera- 
tion -consists in carefully fitting the cut 
edges of the scion to the cut edges of the 
bark of the understock and tying securely 
in place with strong, light twine. Waxing 
of any kind is not necessary. 

The newly grafted plant is now laid away 
carefully, in a partly inclined position in 
the grafting bench. The inclined position 
is necessary to permit the full light to fall 
upon the wound where the plant was cut in 
making the graft. This light hastens the 
healing process in the wound. The pots are 
imbedded in damp, peat moss, and the sash 
placed over the top of the bench. The damp 
moss prevents the pots from becoming dry, 
as watering is not permitted after the grafts 
have been placed inside the bench. The 
wound starts healing immediately and the 
cut edges of the bark on the scion and un- 
derstock gradually become firmly united. 
The sash is removed and fresh air allowed 
to enter inside the grafting bench for a 
short time every day. The fresh air aids 
in disposing of the excess moisture which 
develops inside the bench. 

At the end of four weeks the scion is 
fairly well established upon the understock. 
The grafts are all gone over and a portion 
of the top foliage is removed from the un- 
derstock to induce a greater flow of sap to 
the scion. The grafts are replaced in the 
grafting benches where they remain another 
four weeks, at the end of that time the 
scion and stock have become perfectly 
united. The balance of the top of the under- 
stock is now removed and the young grafts 
are placed in an upright position, with the 
grafting bench open to give the grafts plenty 
of fresh air. 

The season is now well advanced toward 
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the first of April and in another month the 
grafts can be removed from the pots and 
planted in a shaded bed of well prepared 
soil out of doors. 

Outdoor Grafting—I have never attempted 
to propagate conifers by grafting in the 
open air out of doors, therefore, have no 
suggestion to offer. It is, however, a 
method of propagation practiced extensive- 
ly by the growers of France and said to give 
most satisfactory results. 

IV. LAYERS AND DIVISIONS 

Conifers are sometimes propagated by 
layering and division. Propagation from 
layers is usually confined to the prostrate 
and creeping forms of Junipers and other 
dwarf or low growing forms of conifers. A 
portion of the branch is covered with soil 
and roots develop along the stems. The 
rooted stems are removed from the plant 
and planted in beds of prepared soil. The 
usual time required for rooting layers is one 
year and is an inexpensive and easy method 
for the propagation of some varieties. 

Division—Propagation of conifers by 
division is hardly worthy of consideration 
for production on a commercial scale and is 
seldom used by the modern propagator. 


A Reader Who Sees Clearly 
Editor American Nurseryman: 

The enactment of Federal Quarantine No. 
37 has brought to light many interesting 
things having to do with nurserymen and 
the nursery industry of this country. What 
other industry would not welcome the elimi- 
nation of foreign competition as a blessing? 
What other industry would be willing to 
concede, as apparently a few nurserymen 
are willing, that it lacked the skill and en- 
terprise to produce the imported material? 

If course, any far-reaching legislation, 
such as the exclusion act, is bound to hurt 
some of the interests involved. In this in- 
stance the importing jobbers have been 
hard hit and nurserymen sympathize with 
them, but the jobbers and importing nur- 
serymen in their efforts to have the law 
rescinded have no right to misrepresent the 
attitude of the majority of nurserymen who 
are growers and welcome the exclusion. 
Further than that, no nurseryman who has 
depended on Europe for his lining-out stock 
and is now unwilling to try to produce his 
own young stock deserves any sympathy. 
He is not a nurseryman and would be best 
out of the business. 

Heretofore the cry has been against over- 
production and now. the way is paved to an 
extent to accomplish this very thing. But, 
as usual, there is always a dissatisfied 
element. In this instance, a small number 
have raised a big cloud of smoke but it will 
deceive no one, particularly, the Federal 
Horticultural Board. Their predictions of 
injury to the nursery industry are a source 
of amusement to nurserymen who know the 
true prospects. j 

Let us accept the new conditions under 
which we will do business and be thankful 
for them. 

A Grower. 

“We have lately taken up the propagation 
of Conifers and have been very successful 
with it."—Jackson & Perkins Co., Newark, 
me Ue 
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The Season’s Sales and The Outlook 


Special Reports To the “American Nurseryman” From Nursery Trade Centers---Lively 
Times At All Points To Meet a Strong and Increasing Demand---Clean-Up Generally 
Reported---Business Better Than Ever---And the Nurserymen’s National Service 


Bureau Has Only Just Begun ! 


Business Big; Bonfire Small 
Editor American Nurseryman: 

We are just winding up our season's busi- 
ness and have experienced the greatest 
prosperity in business this spring that we 
have ever had. Our spring business has in- 
creased over fifty per cent of what it was a 
year ago. We figure that a great deal of 
this increase in business is due to the short- 
age of foreign nursery grown stock, which 
has been a blessing to the American grow- 
ers. 

The trouble we have experienced in the 
past has been that the foreign nursery sales- 
men have sold us nurserymen and turned 
right around and sold our customers which 
are the small florists, jobbers, cemeteries, 
landscape gardeners, large planters, and 
big estates, so that our annual bonfire at 
the end of the season has consumed the big 
end of our profits. Our bon-fire this year 
will be very small compared with that of 
former years, and the quarantine against 
the importation of foreign nursery stock 
which goes into effect June first is going 
to give a better market for the American 
grown stock, with better prices, and we look 
for a very prosperous year for the American 
producer for next season's business. 

We have increased our _ propagating 
grounds for ornamentals which we formerly 
bought from the old country and have al- 
ready demonstrated that we can raise most 
of this stock with better results than that 
which we formerly received from foreign 
growers. From what we hear from other 
brother nurserymen, business in general 
through the Central West has been better 
than usual this season. 

We are glad to note that your paper is 
being published in the interests of the 
American grower, as we have noticed that 
some of the trade journals are devoting a 
great deal of space in the interests of the 
foreign grower, and we hope your labors 
will receive the reward which they deserve, 
as it is the prosperity of the nurserymen 
and florists in America which should be 
raised to a higher standard, and let the 
foreign grower take care of himself. 

ONARGA NURSERY COMPANY. 
Onarga, Ill., April 29, 1919. 


They Have Money For Trees 

The Department of Agriculture officials 
predict the value of this year’s total wheat 
crop will be easily $2,500,000,000. Placing 
our consumptive requirements at 650,000,000 
bushels, experts figure that that there will 
be 450,000,000 bushels available for export 
this year. This would be _ 100,000,000 
bushels above the maximum ever reported. 
The present indications are, however, that 
every bushel will be needed to provide home 
requirements and the immense demands of 
the countries that are suffering from a de- 
ficient harvest. The indicated world short- 
age is large. 

The American farmer is residing on 
“Easy Street.” For the crops of 1918, in- 
cluding farm animals, he will receive when 
the accounts are all in $21,330,000,000. This 
is a harvest of wealth never equaled by any 
country and exceeds the 1917 production by 
$2,000,000,000. It is 172 per cent. better 








than the average pocketed by the American 
farmer in any of the years between 1910 
and 1914. Crops will reach new high record 
valuations this year. The farmer is entitled 
to all he gets, however, as his present pros- 
perity follows scores of lean years, when 
he received little or nothing for his labor. 
Experts of the Department of Agriculture 
figure that the average American farmer in 
1913 earned only a small stipend. During 
the past four years he cleared about $5,000, 
in addition to putting 5 per cent. of his in- 
vestment into his savings account, setting 
aside 20 per cent. for depreciation and 5 
per cent. for building repairs, paying the 
highest wages ever known and wiping out, 
or reducing his mortgage indebtedness. 
Not all farmers did as well as-this, but 
many operating large farms did better. The 
American farmer has been a real aid in win- 
ning the war. He is a large buyer of Vic- 
tory bonds. This will be a record year for 
him in many ways. 


Increased Number Of Buyers 
Editor American Nurseryman: 

This has been a good season with us. 
Business is above normal. Orders have not 
been quite as large, but the increased num- 
ber of buyers has made business good. 
Prices are higher, but it is also true that 
labor costs, as well as higher prices of sup- 
plies, have reduced the net profits so that 
there is only fair average. 

We are so busy planting in the nursery 
and filling orders for late buyers that we 
have had no time to look into the future. 
We are expecting for fall our usual amount 
of sales. 

AURORA NURSERY COMPANY, 
J. A. Young, President. 
Aurora, Ill. 


More Orders At Better Prices 
Editor American Nurseryman: 

We have had one of the busiest seasons 
that we have had for years, and we believe 
we have handled more orders and at better 
prices. We might say, however, that weare 
still busy, orders coming in every day. 
Some stock is still in good shape; other is 
pretty far advanced. 

We expect the wind-up in the season’s 
business to be very satisfactory. 

FRANKLIN DAVIS NURSERIES, Inc. 
Joseph Davis, General Mauager. 
Baltimore, Md. 


Busy Times In Virginia 
Editor American Nurseryman: 

“Our sales are made principally through 
agents, and four-fifths for fall delivery. On 
account of labor conditions for the past two 
years, we made a very light planting spring 
1918. We were very late getting our last 
fall sales shipped, but on account of the 
very fine fall up to Christmas, our collec- 
tions were better than usual. We had but 
very few fruit trees to offer the trade for 
spring of 1919, so had very little in the 
wholesale line to ship this spring. The 
trade did not call for much shade trees, 
and California privet which we had quite a 
large stock of. We had a good sale for 
spring through agents. Nearly double what 


we had for spring of 1918, and we have had 
more mail orders than usual, which were 
mostly small. Also we had a good home 
trade, which mostly had to be planted 
which has kept us right busy up to the 
present time. 

There have been a great many inquiries 
for both apple and peach of a few varieties. 
Apples, Staymans and Winesap; peach, El- 
berta, Belle of Georgia, Carman and Hilley, 
but as we were very short of them, and 
could not buy, we could not quote on them. 

Our salesmen are doing good making 
sales for fall. We are not making a 
large planting this spring, except peach, 
and have not gotten through yet, as we had 
to use most of the help in our spring busi- 
ness. It has been very favorable for stock 
that has been planted and think will do 
well. Grafts and stocks starting nicely, 
and peach that were planted are coming up 
well. Labor has been very unsatisfactory, 
though much better than last fall. We had 
a very cold spell here about a month ago, 
when peach were in full bloom, and I do 
not think that there is much left except in 
protected places. Cherry prospects very 
good. 

Report from our orchard in Albermarle 
Co., that will have one half crop of El- 
bertas and most other varieties a full crop. 
Very heavy bloom of most all varieties of 
apples, and if we do not have any more 
cold weather, will have a good crop. 
Thermometer here this morning down to 
54. 

Apples have brought big prices for the 
past month. From $10 to $16 a barrel and 
if there is a good crop this year, think there 
will be a good demand commercially for 
next fall and winter. The orchardists are 
mostly inquiring for one year trees, which 
may be plentiful next fall, which will have 
a tendency to lower prices. 

W. T. HOOD & CO. 
W. T. Hood. 


Richmond, Va. April 25, 1919. 


Demand Exceeded Supply 
Editor American Nurseryman: 

The demand has been very good this 
season and our sales could have been large- 
ly increased had we been able to supply 
the varieties and sizes preferred. In one- 
year cherry, for instance, we had a larger 
supply than usual and have sold out with 
the exception of a small number of the very 
smallest sizes. The weather has been very 
favorable and all our stock in the field is 
looking especiaily good. We are fortunate 
in having a good stand of peach buds and 
also of peach seedlings for budding this 
summer. 

NEOSHO NURSERIES CoO. 
J. J. Hazen, 
President and Gen. Mer. 
Neosho, Mo. 


Small Brushpile; Broad Smile 
Editor American Nurseryman: 

Our season is over and we have had the 
best clean-up in our history, hardly enough 
left-overs to make a brush pile. The de- 
mand in the South held on over three weeks 
later than usual, and during the last three 





At Cn oe aia pki ST 











act tabi y 


ene 


























une, 1919 AMERICAN NURSERYMAN 145 
FOR MAY PLANTING 
Piease look over this list of first class stock for May planting. Season is cool and back- 
ward, stock in excellent condition for planting. Write or wire your orders now—can make 
prompt shipment. Hill’s over 63 years in business is your guarantee of complete satisfaction 
and a square deal. 
Inch] 100] 1000 Inch! 100 
Acer Spicatum --| 4-8 2.80. 18.00 10-12!) 20.00 
Althaea Duchess de Bra’t! 6-15) 3.50! 25.00 12-18) 25.00 
ne Lady Stanley 6-16) 3.25) 22.50 “y iat 118-24) 36.00 
_ Speciosa .| 6-15] 3.00] 20.00 Red or Norway 6-12) 12.00 
Amorpha Frutescens 6-12!) 2.80) 18.00 White . 6-12) 10.00 
Berberis Thunbergii ..+| 6-12) 1.50| 10.00 ” 12-18) 13.00 
Castanea Dentata Amer’a, 6-15) 3.00! 20.00 .|18-24!| 17.00 
Cornus Amomum ; .]12-18 2.75| 17.50 Re .|24-36| 22.50 
Fraxinus Americana 6-12) 2.00) 10.00 Scotch 8-12) 10.00 
Since the days when I used to dig Ligustrum Polishi ....... | 6-12) 2.80) 18.60 a = .}12-18) 13.50 
and pack every order myself, my Lirodendron ar | 6-15) 2.50) 15.00 ” ° .|18-24) 17.00 
business has grown, but my policy Mahonia Aquifolium .| 4-8 40.00 ves “ < 24-36) 22.50 
remains the same—*“Give every cus- Pachysandra Terminalis..| 4-8 | 7.50) 65.00 Yew Canadensis — 110-12! 16.00 
tomer complete satisfaction.” Ptelea Trifoliata bnee 6-15] 2.80} 18.00 Arbor Vitae American 6-12} 10.00 
Robinia Pseudacacia } 6-12] 1.7 7.00 pai 7 = .|12-18) 12.60 
EVERGREEN SEEDLINGS AND ROOTED Rosa Acicularis ......... | 6-12) 2.80) 18.00 = .118-24] 20.00 
CUTTINGS. ETC Russian Artemsia ..+++/24-36] 2.75] 17.60 
Sg ' Symphoricarpos Vulgaris! 6-12! 2.75) 17.50 PRC : x aw 
Suitable for Bedding Out. et i — “\12-18} 3 00 20 00 SPECIMEN EVERGREENS 
Inch! 100]! 1000 Syringa Persica .| 6-15] 4.25] 32.50 
Fir Douglas 2-3 | 2.20) 12.00 Syringa Vulgaris ""] 4-8 | 250) 15.00 Sates and Setagges 
“ 6-10] 3.50] 20.00 Ulmus Americana .| 6-12} 1.60) 6.00 , Feet | Ba 10 
Juniper Canadensis 3-6 | 5.50! 45.00 - eer =e j12-24) 1.90} 9.00 Hemlock ... 2 -3  |$2.10/$17.50 
- English 3-6 | 3.50) 25.00 .124-36| 2.20) 12.00 Fir Douglas ... so cole 2 | 328) 20.00 
Sabina 9-5 7.001 60.00 Juniper Dwarf Golden.'1% 2 2.75) 25.00 
Red Cedar 2-4 | 2.50) 15.00 “ Jap. Trailing./1%2_ | 3 
‘ ' “ 4-6 | 3.50) 25.00 EVERGREENS—HEAVY FIELD STOCK eene — a 1% ; 
Spruce White 3-6 | 3.50] 20.0 wl ier 7. = : 
“es w n ‘ 6-10 rer a. =. Twice Transplanted Counarti : . «- a 
“ Norway “| 9-4 | 2.20! 12.00 Lee’s Golden j2 -3 
Pine Jack ..... ‘| 3-6 | 2.00] 10.00 } Inch) 100 Glauca (Silver 
ae 6-12) 3.00! 15.00 Fir Concolor 6-10) 10.00 Cedar) j2 -3 2.35) 20.00 
ihe eee 3.6 110001... . " j10-12) 12.00 Spruce White 2 -3 | 1.96] 16.00 
. “ Uncinata 3-6 |} 4.00! 25.00 Douglas 6-12) 10.00 - Black Hill 3 2.25) 20.00 
Ponderosa are 3-5 | 2 90] 12:00 " ./12-18) 15.00 Pine Austrian 2 -3 1.85] 16.00 
3-6 | 3.00) 15.00 " aye -|18-24] 20.00 “" Dwarf Mountain ./1 -1%! 1.25] 9.60 
Rigida 2-4 | 4.00! 25.00 Juniper Red Cedar 18-24) 25.00 White 2 -3 | 1.60} 11.60 
W hit 9.5 | 990 12.00 Spruce Black Hill | 6-10) 14.00 7 3 -4 2.15) 16.50 
‘ Seotch 9 5 9 50) 15.00 - ” ” ‘He-a8 he Scotch 2 -3 1.45; 11.00 
ae : . e 9 v. o 112-18) 2 0 4 - 13 -4 | 2.10) 16.00 
e densis 5-16 50 , > . 
tee eke $725) S501 18:00 Norway a :|12-18| 10.00 Yew American 1 -1%] 2.25) 20.00 
aes “ . ‘ ; 6-10 2 00! 25 00 Colorado Blue 6-10! 16.00 - = 1%-2 3.25) 20.00 
110-12! 4.50! 30.00 1. ~ " 110-12] 20.00 Dwarf Japanese il -1%/ 2.76] 22.60 
7 os - Pine Austrian .| 6-12! 10.00 Spreading English!1 -1%/! 2.25) 20.00 
‘. marer wT ;C y oe ./18-24| 18.00 Arbor Vitae American../3 -4 | 1.26) 10.00 
YOUNG STOCE FES hae Sve 124-36) 25.00 * “ Doug. Pyra’l|l -1%] 1.50] 12.60 
Trees, Shrubs, and Vines Jack 6-12) 9.00 Peab’s. Gold.} -1%/ 1.20| 9.60 
Inch! 100! 1000 “ .|12-18) 12.00 Pyramidal ../1%-2 | 1.25) 10.00 
Acer Pennsylvanicum 2-5 |$3.50/$25.00 Limber 6-12) 12.00 Siberian 1 -1%/ 1.60) 12.60 
Acer Sacccharum 6-12) 2.70] 12.00 Mugho 6-10) 15.00 Wood. Glob../1 -1%! 1.75! 15.00 
PINUS MUGHO—DWARF MOUNTAIN PINE BLACK HILL SPRUCE 
Hill’s Genuine Dwarf Compacta Type y Strong Field Grown Stock , we 
ariety. 0 Of 
"ario 10 100 . , re - 
- - beg =. 0 Witatn Hien. Cine Beat Picea Canadensis (Black Hill Spruce) 
— te 2 . : 6-10 inch, Twice transplanted—-Field Grown $1.90 $14.00 
ype D> 10-12 “ “ “ “ 9 2 OH 
6-10 inch Twice transplanted—Field Grown $2.40 $15.00 12-18 ye ae 0 | 
10-12 ” ” w a 3.00 20.00 « 3.0 25.0 
12-18 3.50 25.00 
18-24 450 35.00 
AMERICAN ARBOR VITAE 
Fine for Lawn, Hedges and Screen Planting 
Variety 10 100 1000 
RED CEDAR Thuya Occidentalis (American Arbor Vitae) 
Extra Fine Northern Grown oF MRR eyo iaemen t $ 2.50 $15.00 
Variety 10 100 1000 Bue" © titvicisabacedecnetunens 3.00 25.00 
Juniperus Virginia (Red Cedar) Platte a sasers kia ede aacarelee ten 450 30.00 
River Type 6-10 Once transplanted......... 6.00 50.00 
i GE ib Godin aveas ae abedwountnas aS $2.50 $16.00 10-12 Once transplanted......... 8.00 70.00 
LL .. StU ee 3.50 25.00 6-12 Twice transplanted...... -$1.50 10.00 
18-24 inch, Twice transplanted—Field 12-18 Twice transplanted........ 1.75 12.50 
DY nc vottnutgetaseeanw Os .$3.00 25.00 18-24 Twice transplanted...... 2.50 20.00 
The Above Prices are intended for the Trade Only. 5 at 10 rate; 50 at 100 rate; 500 at 1000 rate 
> > > > > > > > > > > > > > **. > > > . > > > > > > > > > > > > > > > >. > > > . > > > > **. > > . > > . > > >. > > > > . 
L's MOTTO . ° TERMS: ° 
: are = “ Servi . * Net Cash. First order from all firms not having an account * 
° High Quality, Reasonable Prices, Prompt Service, > * with us should be accompanied by full cash remittance, * 
ng Courteous Treatment. * which earns 3 per cent. discount and boxing free. To eus- * 
. Give us a ‘rial. We can save you money and please you as * * tomers of approved credit or who supply satisfactory refer- * 
* well. Our close proximity to Chicago, the great railroad * * ence, June first net. C.O.D. Orders will be shipped promptly * 
* center, means quick service and low Chicago rates. ° * when 1-4 cash is sent to Insure acceptance at destination. ° 
: . . . . . . . . * - * «= se * ¢ . * es . . *- « . . . . ° : . . . . . . . * es . . . se > *- - a . . . > . > . . : 
y 
WRITE FOR COMPLETE MAY TRADE LIST 
The D. fit ursery Uo., Inc. Lvergreen specialists 
Evergreen Specialists 
8 cong ; DUNDEE, ILLINOIS Box 402 
Largest Growers in America 
————— 
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Ferris Nursery Buildings Destroyed 

Fire on April 25th destroyed the office 
building, packing sheds and much of the 
property of the Earl Ferris Nursery, Hamp- 
ton, Iowa. The estimated loss is $40,000; 
insurance, $2,600. It is thought the cause 
was spontaneous combustion in two tons of 
burlap. 

Describing the loss, Mr. Ferris said: “In 
the room where the fire started were about 
$200 worth of twine, $500 worth of burlap, 
50,000 berry boxes with crates for same, 
one ton of wrapping paper, and a lot of 
other supplies. The fire spread from this 
building to the building adjoining, which 
was the same size, 32x60 feet, and was the 
storage cellar containing about two carload 
of fruit trees, 150,000 evergreen seedlings 
that we had just dug on Friday for our own 
planting, but on account of the day being 
cold the planters did not work. We had 
followed the lines of least resistance and 
shoved these into the cellar, and at the 
same time put in 75,000 everbearing straw- 
berries. Over $500 worth of evergreen 
seeds were also destroyed. 

“The fire jumped from the second stor- 
age building to the office, and it was here 
that we got our heavy loss, as the upstairs 
room contained 150,000 No. 10 envelopes, 
100,000 order blanks, 110,000 return en- 
velopes, and our compelte supply of station- 


ery which ran into the tons. Practically 
the entire contents of the lower room, 
thanks to the aid of some of our good 
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neighbors, was saved, with the exception of 
two iron safes that we had plenty of time 
to take the contents out of, but they were 
sold to us fire-proof, so we locked them, 
trusted our mailing list to them, and about 
twenty per cent of this mailing list is des- 
troyed, a mailing list that had taken us 
twenty years to build up, and I believe it 
was the best, most up-to-date one of the 
kind in the United States. There was over 
75,000 names in the list and it cost us from 
$1.00 to $2.00 a name to get them. 

“One of the safes contained several hun- 
dred dollars worth of postage stamps, a 
few $50.00 Liberty Bonds, a bunch of Thrift 
Stamps, all of which were completely 
ruined, while at the same time a small 
sheet-iron stove in the middle of the office 
was not damaged in any way except hav- 
ing a little nickel burned off from it. 

“One of the greatest disappointments to 
us was the loss of several hundred nega- 
tives of the best windbreaks in the United 
States, and all of them were Ferris wind- 
breaks. We also had an up-to-date lantern 
machine with nearly 500 slides. Hundreds 
of these slides were colored by hand and 
cost $3.00 each. We had also in this col- 
lection many pictures of our children made 
on slides. These, of course, can never be 
replaced as the original negatives went 
with them.” 

Mr. Ferris intends to rebuild at once ana 
to replace the old office building with one 
of fire-proof construction. 





weeks we had to turn down as many orders 
as we filled, because of lack of material. It 
1as been an ideal spring; haven't yet 
finished our plantings, but they are going in 
under very favorable conditions. 

We feel optimistic over the outlook for 

Once the terms are 
believe business is bound to 


next season. peace 
signed we 
boom. 
NURSERY CO. 
B. Chase, Pres. 


CHASE 
Chase, Ala. H. 


See No Obstacle Ahead 
Editor American Nurseryman: 

We have had a pretty fair this 
season and cannot see anything ahead that 
would indicate different than a 
fair trade for another season. 

SHERMAN NURSERY CO. 
E. M. Sherman. 


trade 


anything 


Charles City, la 


Exceeded Expectations 
Editor American Nurseryman: 

We have had a very satisfactory trade. 
The demand for nearly all kinds of nursery 
stock our expectations. We are 
still filling quite a lot of late orders al- 
though we are getting sold out of a good 
many varieties of stock. I think nursery- 
men generally are enjoying a very satis- 
factory trade. There will be less surplus 
stock this year than for many years. 

The indications are there will be an 
active demand for stock during the ensuing 
year with a shortage in many lines. The 
federal quarantine will create a_ serious 
shortage in some lines of stock that nur- 
serymen have been depending on import- 
ing from Holland. 


exceeded 


E. S. WELCH. 
Pres. Mt. Arbor Nurseries. 


Shenandoah, Ia. 


In Northwestern States 
Editor American Nurseryman: 

Sales during the past season with us have 
been exceptionally good. No. 1 grades of 
fruit stock seem to be entirely sold out, 
and there is no surplus in any fruit stock 


excepting under grades, and little at 
that. ; 
We look for brisk sales the coming year, 
but of course the volume of business in our 
line will depend very much on the crop con- 
ditions. With good crops in the Northwest 
we believe business should be above normal. 
Plantings in this 
have not been heavy and prices for all lines 
this ac- 


very 


nurseries in section 


of nursery stock are advancing on 


count as well as on account of the high 
cost of labor. Labor conditions here are 


very unsatisfactory, being very scarce and 
Wages are high and the qual- 


Plenty of business but 


hard to get. 
ity of help is poor. 
very expensive to get. 

We are making our 
the season is late, and a heavy 


usual planting, bui 


growth can 
looking for- 


hardly be expected. We are 


ward to a prosperous season this coming 
year. 

CLINTON FALLS NURSERY CO. 
Owatonna, Minn. M. R. Cashman. 
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-Prices to Architects 
(Continued from page 141) 
velop that market and create that demand 


for our goods and yours, have decided that 
if you want to sell us at all you must accept 
us as your customers and consider our in- 
terests, which are your interests; other out- 
lets may be supplied, but only upon terms 
and prices which we fix. Take it or leave 
it? Would they leave it? They would not. 
They would do exactly as the buyers told 
them to do, provided the buyers insisted on 
it and placed or withheld their orders ac- 
cordingly. As growers we want to co- 
operate, but it takes both sides to co-oper- 
ate.” 
Ought To Be a Price Schedule 

“Until nurserymen through their organi- 
can work out a practical definite 
basis of prices which they are willing to 
stick to, the unbusinesslike practices which 
are a great detriment to the business will 
continue. 

“There ought to be a trade price, whole- 
sale price, prices for landscape architects 
and a price for large planters, in addition 
to the agency prices. Most of the agency 
men have worked out a business-like scale 
of prices for their salesmen. In fact, they 
have been compelled to, but there is no 
system or method in the prices made for all 
the other branches of the trade. 

“I favor taking up this matter at the next 
meeting of the association and if we cannot 


zations 


accomplish anything with the present mem- 


bership, we had better disband and start 
another organization with only firms that 
will stick together and work together. 

“We do not believe, and have been fight- 


ing against it for years, that landscape 
gardeners ought to buy goods at as low 


prices as the wholesale nurserymen, or that 
they ought to buy goods which are billed 
direct to their customers for any less than 
the retail nurseryman would bill them direct 
to his own customers. 

“We cut out 
accept 


about fifteen years agu and 


would not landscape gardeners’ or- 
ders to be billed direct to 


for any less than we would bill them to our 


their customers 


own retail customers. There are some land- 


scape men who buy their nursery stock and 


have it billed direct to them, and buy in 
large quantities. In such cases we suppose 
they are entitled to dealers’ rates, and do 


should not be; but 
think all nurserymen’s 
than we sell to the 


not see why they our 
rate—and 


are 


dealers’ 
should be 
wholesale nurserymen.” 





higher 





A Topic For The Chicago Convention 


“Real American Nurserymen, Those Who Grow As Well As Sell, Ought To Get Together 
in June and See That Our Association Is Placed Right In the Eyes of Secre- 
tary Houston and Dr. Marlatt” 


Editor American Nurseryman: 

Permit us to take this opportunity to com- 
mend in the strongest terms, your attitude 
on the Federal Quarantine. We have never 
said much about it; but our opinion has al- 
ways been that it was silly business for the 
American Nurserymen to fail to work in 
harmony with the Department of Agricul- 
ture. We realize, of course, that the ex- 
clusion of European stock would have no 
effect on our business, as we did not depend 
on Europe for anything. 

Just why other nurserymen should take 
an opposite view we could not fully under- 
stand. But, now that you have separated 
the sheep from the goats, the matter has 
become more clear. Real American Nur- 


serymen, those who really grow as well as 
sell, ought to get together in June and see 
that our Association is placed right in the 
eyes of Secretary Houston and Dr. Marlatt. 
THE JEWELL NURSERY COMPANY. 
By R. D. Underwood. 
Lake City, Minn. 


A STRAIGHT, CLEAN STAND 
F. R. von Windregger, of the Westover 
Nursery Co., Clayton, Mo., says: “We in- 
dorse the straight, clean stand which the 
American Nurseryman has taken on the 
subject of the Federal Plant Quarantine.” 


When writing to advertisers just mention 
American Nurseryman. 
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: We Have Been Persuading yy 
g Six Million People 
F To Buy Your Stock 


aw) 
TA 


(i) Been doing it day and night, every week for ers. Talking when they had time to listen, when 
sitting around the table, evenings. 
Talking to them through their own home papers 


= 


=> 
-—_— 








NRENKE 


€ 


months. 


Been doing it in a way that has made them open we “ag “ . 

esi ’ , pe 750 of them—and the list is still growing. Papers 

i) eT ee a a ee that are read from front to back, just as you read 
‘(()) before. YOUR home paper. 


; 


This is just one small part of what can be done to 
increase business for all you Nurserymen, when you 
‘72 : at organize to do the job as you know it should be done. 
@ How did we do it for you? Do you want to know what some of the other 


Ei By talking into the ears of over six million buy- really big things are? Then come to the 


(WW) 
@ CHICAGO MEETING 


iw At 2:30, Tuesday, June 24th, in the Hotel Sherman, the subscribers 

@W to the Market Development Fund will meet. Non-Subscribers are cor- 
dially invited to meet with us. 

4 At this Meeting, we will outline a detailed program for the coming 

a year, including one of the biggest business-building campaigns ever 


That’s where some of your new business came 
from this Spring—there is no denying that. 





put across by any industry, anywhere. 
This sounds like a big brag—It’s not. 


(i) Come and see for yourself 


Be at Chicago! 
Follow the little blue tags, and “get in right.” 


42. 
@ Hoping to meet you there. 


@ 
A Manager. 
a) NURSERYMENS NATIONALSERVICEBUREAU 


ae 
W) 





220 West 42nd Street New York City 


j 
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A BELATED PROTEST 

The directors of the American Peony So- 
ciety have sent out through the secretary, 
A. P. Saunders, Clinton, N. Y., a belated pro- 
test against Plant Quarantine No. 37. It is 
stated that this protest was adopted at a 
meeting of the directors in New York City 
on March 24th and that the following direct- 
ors were present at that meeting: James 
Boyd, Philadelphia; A. H. Fewkes, Newton 
Highlands, Mass.; A. P. Saunders, Clinton, 
N. Y.; A. H. Scoot, Oak Lane, Pa.; B. H. 
Farr, Wyomissing, Pa., and L. R. Bonnewitz, 
Van Wert, Ohio. 

The document, as under date of March 
24th., is so far out of date that it is only 
with the belief that the directors have 
changed their minds that we can discuss it 
with entire justice to the directors. 

For instance: The “first consideration” 
upon which the protest is based is that from 
the available published accounts of the pre- 
liminary public hearings of May and Sep- 
tember last, as well as from the emphatic 
protests which have appeared in the horti- 
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are strongly opposed to the measure. On 
the contrary, notwithstanding the listing by 
the Florists’ Exchange of several nursery 
concerns as against the measure, whose 
communications give no warrant for such 
listing, the majority of expressions by nur- 
serymen that have been published has been 
in favor of the measure! And nearly every 
mail is bringing into this office additional! 
evidence of where the majority of the nur- 
serymen stand on this question. 

“A careful reading of the document and 
the literature that has grown up around it, 
reveals the fact that the Board has lacked 
a sound and general idea from which to 
proceed.” This is another statement in this 
protest. A careful reading of the matter re- 
ferred to shows that the Federal Horticul 
tural Board and the Secretary of Agricul 
ture proceeded upon so sound and general 
and homely and practical and easily-under 
stood and alarming an idea as that from 
single country, Holland, have been coming 
into America on imported nursery stock an 
average of more than twenty-one species of 
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COULD NOT BE DONE? READ THIS 

That’s an interesting announcement—the 
advertisement of the Princeton Nurseries in 
this issue. It is so much out of the ordinary 
that we regard it as a news item. It seems 
to belong in the department of season's 
sales. 

Forty-three bulk carloads; hundreds of L. 
Cc. L. and express shipments; one truck de- 
livering to nearby nurserymen; three hun 
dred and eighty seven customers supplied 
with dug-to-order products. Truly one of 
the most interesting of our Spring Sales re- 
ports, in view of the fact that the concern 
started three years ago and its first two 
seasons were in war time. 

That kind of a report would attract at 
tention if made by any nursery concern, and 
when it is made by a concern which ha 
persisted in following a polit f selling to 
the trade only, of growing all the stock it 
sells, and of seeking to observe to the letter 
as well as the spirit of what is declared to 
be good business policy, it is of direct in 
terest to every nurseryman in the country. 


It is of direct interest 





cultural press in recent months, it is evi- injurious insects a year, a total of 148 o those nurserymen 
dent that the nurserymen of the country’ species in the last seven years! rapidly increasing in number—who follow 
are strongly opposed to the measure. It is Space does not permit further dissection the same sterling policy. It is of very direct 
they who will suffer by it. It is not too of this passe plea. Every statement it con- interest to those nurserymen who have said 
much to say that the quarantine will re- tains has been answered in detail and with it could not be done! 


move a considerable part of their means of a display of intimate knowledge of the situ- — - 
livelihood.” ation as it actually is, which shows by com- “When | a. to reduce expenses, eg 
. : . . creas my advertising appropriation.’’—Mr. 
Jevelop 3 Ss Ss ‘e ~4 rect rs ele ariso é se Ww » st yres e ) 7 . : 5 ae 
D vel pments since the director held parison that those he ill presume te meitees Gitest Ghattee & tare 
their meeting are quite to the contrary. The argue that any course other than the one 
which have ap- that has been taken is advisable should 


few “emphatic protests’ It is announced that the Huntsville Whole- 
proved in the horticultural press in recent study the subject independently. The pro- ‘Sale Nurseries, Huntsville, Ala., have been 
months may show that importers and auc test referred to has all the ear marks of sold by the owner, Milton Moss, to a syndi- 
Ss Ss ars é é ad 28 e > as é > é é cs on . . . : 
iy ’ P : : glib . : cate of Georgia capitalists headed by Baird 
tioneers, some gardeners and some florists, dictation by other than nurserymen and = ¢ fyans, peach growers of Fort Valley, Ga., 
with now and then a nurseryman-florist are tallies closely with every association resolu- for a consideration said to be well over 
or rather were at one time, opposed to the’ tion which has come out of New York City, $100,000. 
measure. But there is absolutely no evi- the headquarters of the importers. 


dence that the nurserymen of the country Most nurserymen are wise! 





When writing to advertisers just mention 
American Nurseryman. 





Report on “Princeton Products” 








Chief Exponent of the American Nursery Trade 


THE AMERICAN NURSERYMAN 


National Journal of Commercial Horticulture 





AMERICAN FRUITS PUBLISHING COMPANY, Inc., 


Forty-three bulk car-loads; 39 State St., ROCHESTER, N. Y. 


Hundreds of L. C. L. and Express shipments; 








Subscription Rates:—$1.50 per yr.; 3 yrs. for $3.50. 
Canada and abroad : 50 cents extra per year 


One truck delivering to nearby Nurserymen every day 


That’s what we did in Spring 1919. 
Considering that we started three years ago with Zero Cus- 
tomers, and our first two seasons in war-times, we are a little 
proud of this, our third selling season. 
Three Hundred Eighty Seven Customers in Twenty-seven 
states and Canada have used our dug-to-order “Products” this 
Spring. 
We are campaigning for 387 New Customers this coming 
season. We want 387 discriminating buyers of Nursery Stock 
to investigate and try out “Princeton Products:” buyers who 
want stock that carries with it something besides height and 
caliper. 
Our largest crops both in quantity and assortment come off 
this Fall and Spring 1920, as our heaviest plantings were 
made during the past two and three years. It's all clean, 
healthy, well-developed stock, properly grown and cared NE CAN only act in the light of present knowledge 
for—no war-relics, cut-backs nor hold-overs. 

Until you knowfof the existence of such « Nursery Trade 


You’re going to be a buyer this year—You are going to need 
more stock than you ever used before, if we read the times Journal as the AMERICAN NURSERYMAN you must act with 
such knowledge as you have. 


right. Make it a point to come and see us at Princeton, write 

us, or talk to us at the Convention this month. It is for this reason that we are glad to acquaint you with 
this publication. It speaks for itself; but if you would have 

corroborative proof, ask any prominent Nurseryman, 


Princeton Nurseries Cale fr bask mambors come in simeat every mall. Hany ennet 


is to see that your subscription is paid for in advance. 


ADVERTISING RATE, $1.40 PER INCH 


‘*You are issuing a splendid Journal, covering the news of 
the trade from coast to coast.’’ Former President E. 8. Welch, 
American Association of Nurserymen. 


Edited by Ralph 1. Olcott, founder of American Nursery 
Trade Journalism, ‘‘The dean of Nursery Trade Journalists, 
who, since June, 1808—a quarter of a century—has boosted 
all the time for the interests of all the nurserymen,.’’—Former 
President John Watson, American Association of Nurserymen. 











Princeton, New Jersey , ; 
‘*A paper which gives the best value for the money to the 


reader will give the best value to the advertiser as well. I 
don’t think there is any argument about the soundness of this 
view.’’—H. Dumont, Chicago, Ill., in Printer’s Ink. 


June tirst— Nineteen Nineteen 
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DIRECTORY OF GROWERS OF YOUNG STOCK IN AMERICA 








Representative American Nursery Concerns Producing Now In American Nurseries 
Young Nursery Stock—Raw Material—Eliminating Importations 


‘No sooner has someone said, ‘It can't be done,’ than someone has produced it.” 


“Zl 








The Plant Exclusion Order has been signed and will go into 
effect June 1, 1919. With certair exceptions, importations of 
Nursery Stock into this country after that date will be prohib- 





ited. Eventually there may be no exceptions. 
for producing young stock in America is seen by progressive 
Nurserymen, who are already filling the want, as shown below: 


The necessity 








Complete Stock of 


YOUNG EVERGREENS 


ALSO 


Trees, Shrubs and Vines 


for lining out 


Lining Out Stock for the Trade 


Shrubbery, Tree Seedlings, Evergreens, 
Small Fruits, Ornamental Vines, Etc. 


Seedlings, Transplants, Layers & Cuttings 


Some of the items we specialize in are 


Hydrangeas, Snowballs, Irish Junipers, Norway 
i . : . Spruce and native tree Seedl!ngs 
Write for Whclesale Price List. 


THE D. HILL NURSERY CO., Inc. 
Dundee, Illinois. 


Box 402 





Send for our complete list of stock and prices. 
ailed free to the trade on request. 


J. JENKINS & SON, 


Wholesale Nurserymen 
Columbiana County, 


Evergreen Specialists, 


Largest Growers in America. WINONA, OHIO. 





Boxwood Arborvitae | 
Retinospora Euonymus | 


Buxus sempervirens salicifolia; 6 to & in. at 3ic each: & | 
to 10 in. at 5c. | 


Buxus arborescens: ( to & in. at dic; 8 to 10 in. at 5c, 
Pyramidal Arborvitae; 6 10 8 in, at 5c; 8 to 10 in at 7e. 
Retinospora plumosa aurea; 6 fo 8 in. at 5c: 7 to 10 in. | 
at 7c. | 
Irish Juniper, transplanted, 12 to 15 in. at 8c. | 


Euonymus radicans, 2 yr. at 
Buxus sempervirens salicifolie, transplanted, tush 
form: § to 10 in. at 15c: 10 to 12 in. at 20c; I2to 14 in. 
at 25c. We consider this variety the best Box- 
wood we have grown. 
Packing additional, or packed free for cash with 
order. Mention AMERICAN NURSERYMAN. 


WILD BROS. NURSERY CO. 
SARCOXIE, MO. 





SHRUBS - - TREES 


\ General Line of Ornamentals. 


The Farmers Nursery Co. 
TROY, OHIO. 


Produce from cuttings, most of the kinds ; 
YOUNG STOCK—For Nursery Planting 

We were among the first to produce our 
own goods. Weare making young plants 
why not for you? 


Dug Right— Packed Right 


of Evergreens you have been importing. 


Offer One and Two-year-old Stock 


from beds, also the for others- 


Pot-grown kind, with ball attached, Grown Right 


that give 100 per cent. stand. 


AURORA NURSERIES 
AURORA, ILL. 


Write to-day for Prices and Samples 





- EVERGREENS - 


Thuyas Biotas Junipers 
Retinosporas 
We grow the above from cuttings and can 


supply either the small plants suitable for 
bedding or transplanted 
plant directly into nursery rows. 


plants ready te 


M. L. CARR’S SONS, Yellow Springs. Ohio 





LINING OUT STOCK 


Deciduous Shrub Seedlings 
and Cuttings 


Seedling and Transplanted 


EVERGREENS 


For lining out in the nursery and for 
planting for specimens 


Trade List will be sent on application. 


HARVARD EVERGREEN NURSERIES 


HARVARD, ILLS. 


DANIEL A. CLARKE 


RED OAK NURSERIES 
FISKEVILLE, R. I. 





We Have Them 


YOU MAY WANT THEM 


1,000,000 Oak Seedlings in 10 sorts. 
1,000,000 Pine Seedlings in Resinosa, Ri- 
gida, Ponderosa, Thunbergi, etc. 
Also a nice line of other seedlings and shrubs in 
lining out sizes and Specimen Stock 


SEND FOR TRADE LIST NOW 


ATLANTIC NURSERY COMPANY, 
Berlin, Maryland. 





EVERGREEN S We Grow EVERGREEN SEEDLINGS 


| = SEEDLINGS and TRANSPLANTS 


FOR LINING OUT Evergreens from Cuttings Under Glass 


and Small Deciduous Stock 
for Lining Out 


THE NORTH-EASTERN FORESTRY CD. The Sherman Nursery Co. 


“WE GROW OUR OWN TREES.” 


CHESHIRE, - - - 


ORNAMENTAL THE FAVORITE BLUE 


LINING OUT STOCK Delphinium Belladonna Seed 


Do you want iquality seed saved from selected 
stock plants. planted far enough apart to produce 
the best seed, cultivated and hoed with great care, 
We grow ornamental lining out stock under hand-picked as matured from clean, healthy plants? 


contract. Let us figure witn you for fall 
of 1919 or spring of 1920. Order now. ; $35.00 per Ib.; $17.50 per >; 
| QNARGA NURSERY COMPANY =" $878 Per % Ibs $2.28 per on 

MARTIN KOHANKIE, Painesville, O. 


CULTRA BROS., Mgrs. 


WRITE FOR OUR PRICE LIST 


E. M. SHERMAN, President 


CONN. CHARLES CITY, 


tOWA. 








GET OUR PRICES 


ONARGA, 





Best Young Trees For Nurserymen 
FROM 


Bittle Tree Farms, - al Framingham, Wass. 


We have millions of growing Evergreens 
and Deciduous trees, 
Complete in grades and sizes, to select from. 


Write for Whelesale Price List of 
Seedlings and Transplants of Firs, Junipers, Arbor- 
vitea, Pines, ‘Spruces, Maples, Ash, Oaks, Lindene, 
Elms, etc. 


AMERICAN FORESTRY CO. 


15 Beacon Street, BOSTON, MASS. 





ESTABLISHED 1866 


Naperville Nurseries 
GROWERS OF 
Trees, Shrubs, Perennials, etc. 





Let us have your inquiries for 
Lining Out Stock 


NAPERVILLE, ILLINOIS. 


ILLINOIS |) When ordering. please mention American Nurseryman | Bell Phone 93-W 


| 
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CHIEF EXPONENT OF THE 
AMERICAN NURSERY TRADE 
Featuring the Nursery Trade and Planting 
News of American and foreign activities as 
they affect American conditions. Fostering 
individual and associated effort for the ad- 
vancement of the Nursery and Planting 
industry. 
Absolutely independent . 
Published Monthly 'y 
AMERICAN FRUITS PUBLISHING CO., INC 
38 State Street, Rochester N. Y. 


Phones: - Main 1602; Main 2802 
RALPH T. OLCOTT, Pres. and Treas, 


Chief International Publication of the Kind 





SUPSCRIPTION RATES 
One yenur, in advance - - - - $1.50 
To Foreign Countries and Canada - 2.00 
Single Copies ~ - - - - - 15 





Advertisements should reach this office by 
the 25th of the month previous to the date of 
publication. 

Drafts on New York. or postal orders, in- 
stead of checks, are requested. 





ROCHESTE«, N. Y., JUNE, 1919 





America More Fruitful and Beautiful 








THE REASON 

While complete exclusion undoubt- 
edly affords the greatest measure of 
safety, the governing principle in the 
quarantine is to limit plant introduc- 
tions to the classes of plants which 
have been represented by the plant 
interests concerned in this country as 
being essential to plant production, in 
other words, the raw material out of 
which salable fruit trees, roses, etc., 
are made. To these were added cer- 
tain classes of plants, including bulbs 
and seeds, which could be reasonably 
safeguarded by inspection and dis- 
infection. 

In the case of rose stocks the dis- 
tinction between stocks on the one 
hand and budded or grafted roses on 
the other was made with a view to 
limiting importations largely to such 
stocks as are usually grown in com- 
mercial nurseries where special care 
is exercised to control and eradicate 
pests. The stocks permitted entry un- 
der item 3 of Regulation 3 are practi- 
cally always grown in commercial 
nurseries, while budded and grafted 
rose plants may, immediately upon 
their arrival in the United States, be 
shipped broadcast over the country to 
consumers who pay little or no at- 
tention to the eradication of any in- 
sects or diseases the plants may 
carry. Rose stocks, furthermore, as 
imported are seldom more than one 
year old, whereas the finished rose 
plants are two years or more old and 
consequently correspondingly more 
likely to be the means of introducing 
pests. 

Federal Horticultural Board, U. S. 
Dept. Agr. 











Co-operation, with Competition 


We have many problems to solve; and 
the first and foremost is to determine upon 
the manner of distribution... When that 
is determined, we must work to strengthen 
it and to enlarge it; it is then and only then 
that the nursery business can be considered 
an intellectual and honorable calling.— 
M. R. Cashman. 


Prices in nursery advertisements in this 
publication are for nurserymen only. This 
aces not include advertisements of books or 

ner articles. 


AMERICAN NURSERYMAN 


THE CHICAGO PROGRAM 

In this issue is presented the program 
for the forty-fourth annual convention of 
the American Association of Nurserymen, 
prepared by the committee of which E. M. 
Sherman, Charles City, la., is chairman. 

Outstanding features are: The president’s 
address; the report of the committee on 
policy; the addresses on propagation and 
on reconstruction; the session devoted to 
Market Development. 

It will be noted that there are but four 
formal addresses and that these are all 
scheduled for a single session, though the 
element of time and chance may throw one 
or more of these over to another session. 

Clearly the plan is to make this mainly 
a business convention. The idea is a good 
one. Too often a program is so crowded 
with formal addresses that there is not time 
for the discussion of important business. 
Of course it is advisable to keep time fully 
occupied and in less strenuous times more 
addresses might be needed. We think the 
committee has planned wisely for this oc- 
casion. 

On all the special features noted above 
this journal has commented freely from 
time to time and our readers should be in 
position to profit by developments. 


PROGRESSUS REDIVIVUS 

Well, it was a lively session. To a few 
in the trade, unaccustomed to such things, 
it probably seemed that the editor had sud- 
denly seen red and gone galloping in a riot 
of glee through a condition produced during 
long years of soporific effect of undisturbed 
dwelling in peaceful ambrosial fields: that 
when it seemed so easy to start machinery 
into action to overturn a policy deemed to 
be wise, there was no occasion for this pub- 
lication—single handed, as usual—to assert 
its independence. But we seen our duty and 
we done it. Perhaps the world-wide up- 
heaval affected us; and, because we were 
beyond the trench age and could not cross 
the water, we plunged in, right where we 
were, to fight for the protection of Ameri- 
can interests. We make no claim for our 
Americanism above that of the average citi- 
zen; and that we have no occasion to do so 
is proved by the hearty indorsements which 
have poured in with almost every mail 
showing that our readers in the trade en- 
tertain sentiments of like character. Each 
succeeding mail brings an indorsement of 
our policy stronger than its predecessors, 
and it seems that by the time the Chicago 
Convention is reached a spade will be 
called a spade and the looked-for renais- 


sance will be a fact. 


PRICES FOR LARGE QUANTITIES 

A prominent nurs.ryman in an eastern 
state makes this statement on the subject 
of prices to landscape architects: 

“I consider it perfectly fair to sell at 

wholesale prices to any concerns that 

buy in wholesale quantities. We cannot 

expect to get retail prices for stock sold 

in large quantities; at least I do not ex- 

pect it. I never give wholesale prices 

to retail trade only as it comes through 

landscape architects who buy in large 

quantities for their clients.” 

He has made this statement, practically 
as worded above, in convention of the 
national organization and has heard argu- 
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ment there against it, as upon other oc- 
casions. The arguments that have been 
made against this policy are such as have 
been made in other trades. That they have 
prevailed is shown, for instance, by the fact 
that in the wholesale districts of most cities 
it would be practically useless for a person, 
not a recognized dealer in the line, to at- 
tempt to buy at wholesale there. The re- 
tailer is rigidly protected. 

“We cannot expect to get retail prices 
for stock sold in large quantities.” That is 
recognized by those who argue for a 
schedule of prices upon a business basis, in 
that they declare that there should be a dis- 
count for quantity—but not to result in a 
price to which the nurseryman buyer is en- 
titled. 


WHY BUY IN AMERICA? 

The complacency with which some nur- 
serymen admit the fact that the Nursery 
Trade of America has all these years been 
drifting along in dependence upon the 
skilled propagators of foreign countries is 
alarming, to say the least. It augurs ill for 
real progress and supremacy in American 
enterprise. 

We wonder what the planting public 
thinks of such a condition as is stated posi- 
tively and boldly in print in a published 
communication recently by the Michigan 
Nursery Co., Monroe, Mich.: 

“The nursery labor in America is the 
flotsam and jetsam of ali labor and there is 
hardiy a nursery in which any young men 
are receiving a training in propagating.” 

And listen to Edward J. Canning, North- 
ampton, Mass.: 

“Almost all plant improvement by cross- 
ing and hybridizing has been done in France, 
England and Holland. Very little plant im- 
provement has been done in this country. 
We haven’t people skilled in this line of 
work, nor have we men willing to devote 
their lives to it, as they have in Europe.” 

It is high time that American nurseries 
had just that? .The American Nurseryman 
has been arguing earnestly for skillful 
propagation in this country—in American 
nurseries. Why should the public buy nur- 
sery stock.of American nurserymen when 
in Europe they can procure it from the 
hands of skilled propagators? And at less 


cost! 


PROPAGATION PROCEEDING 

Progress to marked extent is noted in the 
operations by far-seeing nurserymen who 
take things as they are and figure according- 
ly. Last month—even before the Plant 
Quarantine became effective—Jackson & 
Perkins Company, Newark, N. Y., declared 
that they were propagating evergreens with 
pronounced success, and in the latter part 
of the month they issued formal announce- 
ment of young conifers for transplanting, 
well-established plants from 2% inch pots; 
fine, bushy, ready now. They declared: 
“Potted evergreens are transplanted with 
100 per cent results.” 

Thus the practice established some time 
ago by Middle States growers of young nur- 
sery stock is spreading and the foundation 
is being laid for a reputation by American 
nurserymen very different from that which 
Was quoted in the recent discussion over 
the quarantine and which placed American 
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nurserymen in an unenviable light when 
compared with skilled propagators of 
Europe. 

Inquiries are coming into the office of the 
American Nurseryman for articles we have 
published on propagating methods and the 
sale of books on the subject as listed in 
every issue of this journal has increased. 
The ranks of real nurserymen, skilled propa- 
gators, are extending rapidly. All that was 
said in behalf of American resources and 
enterprise seems likely to be realized in the 
near future. Isn’t it better? 


WILL BE THANKING DR. MARLATT 

Exactly what we tried to say in a short 
editorial which was crowded out of the April 
issue of the American Nurseryman and 
thereafter became lost in the shuffle, has 
been said by an appreciative reader of this 
journal, and we are of the opinion that it 
should be repeated—‘“In ten years we will 
be passing resolutions of thanks to Dr. Mar- 
latt and his co-workers for the stand they 
have taken.” 

Following is the expression by our cor- 
respondent (an ornamental stock nursery- 
man) in full: 

“It is at least a relief to know of one paper 
which is willing to publish both sides of 
the national quarantine matter. A few of 
us are broad-minded enough to see beyond 
the immediate present and we also know 
the United States well enough to realize 
that we can here produce everything need- 
ed. But from the yell set up by the two 
florists’ papers and the ‘other’ nursery 
paper, one would think that the nursery 
business in America was surely going to the 
dogs, all because Dr. Marlatt was trying 
to ape the Kaiser. Two months ago the 
Florists’ Exchange came out with a long 
attack against the Federal Plant Quaran- 
tine Act and stated: ‘If there are any nur- 
serymen in favor of the exclusion, why 
don't they speak out?’ 

“I then wrote that paper, my sentiments, 
and stated that the whole matter had been 
fully discussed by the Portland Floral So- 
ciety and that we were UNANIMOUSLY in 
favor of the exclusion. 

“That was two months ago; but the col- 
umns of the Exchange have been too full to 
give space to the statement of the vote b) 
the Portland Florists. 

“In ten years we will be passing resolu- 
tions of thanks to Dr. Marlatt and his co- 


workers for the stand they have taken.” 





ALL ATTENDED TO 

The Florists’ Exchange has settled down 
to an “educational campaign. Fine! It is 
needed. The florists’ paper, however, was 
anticipated some months ago by the former 
chairman of the Legislation Committee of 
the American Association of Nurserymen, 
William Pitkin, who foresaw the need for 
education to result from the proposed ex- 
clusion act, in his report last June, and sug- 
gested the appointment of a special com- 
mittee to co-operate with the Bureau of 
Plant Industry in a campaign of investiga- 
tion, experimentation and education. 

It has all been thought of! 





Say you saw itin AMERICAN NURSERYMAN 


AMERICAN NURSERYMAN 


NO RIGHT TO MISREPRESENT 

A well-known nurseryman—one who is 
truly entitled to the classification because 
he is an expert propagator, a real Nursery- 
man—says in a communication on another 
page of this issue: 

“The jobbers and importing nurserymen 
in their effort to have the law rescinded 
have no right to misrepresent the attitude 
of the majority of nurserymen who are 
growers and welcome the exclusion.” 

That answers our point of inquiry on 
which we rose and addressed the chair in 
the third column of page 106 of the April 
issue of the American Nurseryman. 





THE FRANCO-AMERICAN COMPANY 

In the April issue of the American Nur- 
seryman reference was made to the Franco- 
American Seedling Company whose name 
indicated special interest in the Plant Quar- 
antine No. 37. We have never known just 
what American concerns were interested in 
this company. There are some other organ- 
izations the personnel of which, so far as 
we have been able to learn, has not been 
made known in the trade. One concern in 
particular, with headquarters in the East, 
objects even to mention of its name and 
desires to keep the fact of its existence un- 
known. All of which in normal times is a 
matter of self-concern. It is only when 
stress of special conditions arises that such 
information as is at hand naturally causes 
inquiry, if there seems to be a bearing on 
the case. This was true of our comment in 
the April issue. 

We are especially interested in being 
able now to announce, on the authority 
of the secretary of the Franco-American 
Seedling Company, Thomas C. Carson, 
FJeneva, N. Y., that the concerns interested 
in that company are: 

C. R. Burr &Company, Manchester, Conn. 

Chase Brothers Company, Rochester, N. Y. 

Chase Nursery Company, Chase, Ala. 

Hoopes, Bro. & Thomas Company, Wes‘ 
Chester, Pa. 

Mount Arbor Nurseries, Shenandoah, Ia. 

Rice Brothers Company, Geneva, N. Y. 

W. & T. Smith Company, Geneva, N. Y. 

Storrs & Harrison Company, Painesville, 
Ohio. 

Shenandoah Nurseries, Shenandoah, Ia. 

Cc. W. Stuart &Company, Newark, N. Y. 

These are among the largest and most 
reputable nurseries of the country. They 
were forced into growing their fruit tree 
seedlings in France because they had been 
unable to get a constant supply of seedlings, 
year after year, from the agents of the 
French nurseries. This, of course, is an en- 
tirely proper, absolutely practical and thor- 
oughly business-like proceeding. We are 


informed that the Franco-American Com- 
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pany grows only fruit tree seedlings for its 
own members; not for sale; and that it is 
not to any great extent affected by the 
quarantine order. The various members of 
the Franco-American Company are divided 
on the question, just as other nurserymen 
seem to be. 

This explanation answers completely the 
query raised in our April issue. It removes 
the company at once from the classification 
of importers, as that term is generally un- 
derstood, and clears the minds of some at 
least in the trade who had heretofore had 
only the name of the company to judge by. 
Recognizing the right of business men to 
form associations with or without publicity, 
this journal had not up to recent time any 
particular reason to make inquiry where in- 
formation was not vouchsafed. 


COST ACCOUNTING SYSTEM 


As time elapses, the presentation by Al- 
vin E. Nelson, of Chicago, of the subject of 
cost accounting for nurserymen will prove 
to be of supreme importance. Just why the 
subject did not appeal more strongly to the 
members of the American Association of 
Nurserymen at the Chicago convention is 
not clear. Shrewd business men in other 
trades have been quick to see the necessity 
for such a system. Some nurserymen real- 
ize that the matter is at the bottom of 
troubles in the nursery trade. 

In a recent issue (March, 1919) the Amer- 
tcan Nurseryman published a carefully pre- 
pared exposition of the subject by Mr. Nel- 
son, together with a graphic chart clearly 
indicating the relation between Manufactur- 
ing and Merchandising. This did not create 
so much as a ripple on the surface of the 
placid trade, apparently, for not a single 
comment was made for publication from 
nurserymen throughout the country! 

Mr. Nelson took pains to ascertain the 
cost of devising a Cost Accounting system 
for Nurserymen and announced that a certi- 
fied accountant who has had much experi- 
ence in that work had offered to devise a 
system for $150. Mr. Nelson communicated 
this fact to several nurserymen’s organiza- 
tions; the only contribution was one of $50 
from the Western Association of Nursery- 
men, which, as we have repeatedly stated, 
can always be counted upon to see a trade 
point of value. If the American Association, 
the National Organization, had made up the 
balance, we would have had a Cost Account- 
ing System to be reported upon at the Chi- 
cago convention this month—either in 
actual operation or ready at hand for con- 
sideration—something tangible, something 
besides talk and something which is greatly 
needed. We suppose it is entirely within 
the bounds of propriety to remark that an 
organization which pays $5,000 repeatedly 
for a service from which there are only oc- 
casional results might well risk $100 on a 
matter which affects every transaction of 
every nurseryman, both wholesaler and re- 
tailer, the year around. 





When writing to advertisers just mention 
American Nurseryman. 





NOW DON’T ALL RUSH TO GET INTO LINE; 
THERE’LL BE PLENTY OF ROOM 


“No nurseryman who has depended on 
Europe for his lining-out stock and is now 
unwilling to try to produce his own young 


stock deserves any sympathy. He is not a 
nurseryman and would be best out of the 
business.”"—A. Grower (see page 143). 
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The National Association 








Let the Slogan Be “Forward!” 

N 1915 when the American Association 
| convened at Detroit, there was a uni- 

versal feeling among the membership 
that something was radically wrong, and 
that it was up to that particular conven- 
tion to “do something.” As we all re 
member, plans were inaugurated and 
adopted which completely reorganized 
the Association and which, with amend- 
ments from time to time since, have given 
us a fairly creditable business organization. 
No greater proof is necessary that our 
action in Detroit in 1915 was wiser than 
the results. Every business that I know 
anything about is in much better condition 
financially today than then. Nurserymen 
have made money the past few years; and, 
if we act with reasonable discretion, the 
next few years should be the most profit- 
able in the experience of most of us. The 
business of today is being operated upon a 
higher plane than ever before, and there is 
not a thinking man among us but that knows 
this is true. To be sure, we have not as 
yet accomplished all that is desired, and we 
never will. A hundred years hence those 
who follow after us will find a work to do, 
and they should; but the point I am making 
is that we are making progress. 

We have demonstrated, I believe, beyond 
a reasonable doubt, the efficacy of a business 
organization. We have demonstrated that 
co-operation, at least in degree, is possible 
among nurserymen, and as we learn, as we 
must, that we are friends and not enemies, 
the spirit of co-operation will develop. 

We have demonstrated that the member- 
ship is not adverse to paying advanced dues, 
evidenced by the fact that our roster con- 
tinues to grow. What the membership of 
A. A. of N. wants is results. If there is 
$100 in service given for $100 in dues col- 
lected, that member is decidedly better 
served and better satisfied than if $5 in 
service was given for $5 in dues collected. 

Now, it is very natural that on the part 
of a few there is a question in all this, and 
a disposition to revert to old methods, but 
to my mind such a thing is unthinkable. We 
had “the flesh pots back there in Egypt;” 
were we satisfied? In 1915 in talking over 
the depressed condition of the nursery busi- 
ness generally with one of my friends, I 
said to him: “If it is impossible to work out 
some plans co-operatively for a better con- 
dition in the nursery business, I am de- 
termined to liquidate my business,” and I 
meant every word of it. We have made a 
good start, and if we go forward with the 
work begun, I see no reason why our par- 
ticular line should not be as profitable as 
any other commercial undertaking. 

HISTORY WILL REPEAT ITSELF 

“Why spend money promoting the de- 
velopment of market when there is not stock 
eufficient to supply the already present de- 


mand?” Well, suppose that to be true as 
it relates to this particular year, how long 
will it be before the country will again be 
flooded with stock which, if not marketed, 
will bankrupt us? If we fail now, this very 
year, to provide a competent business or- 
ganization to cope with conditions that will 
certainly come, how can we escape severe 
punishment? 
THE 1919 CONVENTION 
(A word personally) 

On June 25th, at 9:30 a. m., the Forty- 
Fourth Annual Convention of the A. A. of N. 
will be called to order in Chicago at Hotel 
Sherman. Five hundred of the leaders in 
American Horticulture should be in attend- 


ance on this occasion. We should every 


one of us go there determined to put some- 
thing into this convention, and if we do we 
will get something out of this meeting. This 
is going to be a business meeting, and there 


will be something doing every hour of the 


June, 1919 


three days. Furthermore, it is your meet- 
ing. Not only should it be your pleasure 
to be present, but it is your duty. There 
will be a report from a special committee 
on association policy that you can’t afford 
to miss. This committee will endeavor to 
recommend to the convention a policy of 
standardization which should be far-reach 
ing in its effects. Don’t miss this report. 
The Executive Committee has collected and 
disbursed your funds for a year and will 
render account of their stewardship, you 
should be there to approve or disapprove 
their action and direct their future course. 
And if you are on the job with your eyes 
open and your ear to the ground, you should 
be there determined that the future of 
American Asociation of Nurserymen shall 
be FORWARD. 

I expect to see you in Chicago, June 25th. 

Yours for a great meeting, 
J. R. MAYHEW, 

Waxahachie, Texas. President. 


May 10, 1919. 








the rush in Chicago next month. 


FORTY-FOURTH ANNUAL CONVENTION 


American Association of Nurserymen 
Hotel Sherman, Chicago, Ill., June 25-27, 1919. 


A fully equipped National Organization with 400 members. It ought to 
have 1590 members. Attend one Convention and you'll be a mem- 
ber for life! Join now and help develop the American Nursery In- 
dustry to ten times its present compass. Send your application at 
ence to the Secretary, Charles Sizemore, Louisiana, Mo., and avoid 




















Headquarters Is Ready 

The following telegram under date of 
May 10, 1919 was received by J. R. May- 
hew, president American Association of 
Nurserymen, Waxahachie, Texas. 

All arrangements made for your conver- 
tion this year. We will guarantee that you 
are taken as good care of as last year and 
will endeavor to do better for you. We 
have booked you for the large hall at the 
entrance of elevators. Know you will be 
pleased with the manner in which we are 
going to look after you. 

J. O. CONWAY, 

Hutchinson Hotel, 
Sherman Company. 


Chicago, Il. 


Reservations At Chicago 

Those who are planning to attend the 
forty-fourth annual convention of the Amer- 
ican Association of Nurserymen in Chi- 
cago on June 25th-27th should make their 
hotel reservations at once. The convention 
of the American Seedsmen’s Association 
will open at the Hotel Sherman on June 
24th and space may be much in demand. 
Reports to the officers indicate a large at- 
tendance. Secretary Sizemore says that 
present prospect is for the best convention 
of all. 





The nurseryman’s objective: The unde- 
veloped market in a yet practically new 
Nation. 





Say you saw itin AMERICAN NURSERYMAN 


How It Was “Did” In Dixie 
By O. Joe Howard 

Once upon a time, several years ago, one 
of the members of The Southern Nursery- 
men’s Association stated in open meeting 
that he felt that the time had come for nur- 
serymen who worked through agents to get 
together on a certain proposition, and called 
a meeting for all who were interested. This 
meeting was held several months afterward 
with fairly satisfactory results. However 
there were one or two leading concerns 
that could not be induced to line up on the 
work at that time. 

On account of the fact that we could not 
get full co-operation, the proposition came 
pretty nearly going through, but as time 
went on, everybody knew more and more 
that we needed to work together, and we 
finally got the parties who would not go 
in at first to line up, and now they are 
really the most enthusiastic supporters of 
the movement. 

The main idea is simply that we-had to 
go ahead although we could not get every- 
body interested, and even now there are 
some of the nurserymen who have not 
joined in; in fact, we do not hope to ever 
get them all in. We have to keep ever- 
lastingly at it. 





Prices in nursery advertisements in this 
publication are for nurserymen only. This 
does not include advertisements of books or 
other articles. 
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Schedule For the Chicago Convention 


PROGRAM 
AMERICAN ASSOCIATION OF NURSERY- 


MEN 
Hotel Sherman 
Chicago, !Il.—June 25-27, 1919 


WEDNESDAY, JUNE 25th—9:00 A. M. 
Call to Order by President 
Invocation—Rev. G. L. Robinson, D. D. of 

McCormick Seminary, Chicago, Illinois 
Address of Welcome—Wm. R. Moss, of Chi- 

cago Association of Commerce, Chicago, 

Hlinois. 

Response—M. R. Cashman, Owatonna, Min 
nesota. 
President’s Address—Pres. J. 

Waxahachie, Texas. 
Announcement Committee on Arrangements 

—Alvin E. Nelson, Chicago, 


R. Mayhew, 


Illinois. 


tal Stock”’—Robert George, 
Ohio. 

“The Growing and Preparation of Ever- 
creens for Landscape Planting’—Charles 
L. Seybold, Forester Department of 
Parks, Wilkes-Barre, Pennsylvania. 


Painesville, 


“The Nurseryman’s Opportunity in Recon- 
struction”"—Dr. A. F. Woods, President 
Maryland State College of Agriculture, 


Collec Park, Maryland 


THURSDAY, JUNE 26th—2:00 P. M. 
Executive Session) 
Reports of Committees: 
and 
Rochester, 


Press Publicity—Ralph T. Olcott, 
N. Y. 
Secretary—Charles 
Mo 
Counsel-——Curtis Nye Smith, Boston, Mass. 


Legislative—Orlando Harrison, Berlin, 


Sizemore, Louisiana, 


Arbitration—Jno. S. Kerr, Sherman, Tex. 

Tariff—Theo J. Smith, Geneva, N. Y. 

Hail Insurance—F. A. Weber, Nursery, Mo. 

Landscape Architects—Thos B. Meehan, 
Dresher, Pa. 

Nomenclature—J. Horace McFarland, Har- 
risburg, Pa. 

Vigilance—Paul C. Stark, Louisiana, Mo. 

Exhibits—Alvin E. Nelson, Chicago, III. 


THURSDAY, JUNE 26th—8:00 P. M. 
Meeting of State Vice Presidents. 


FRIDAY, JUNE 27th—9:00 A. M. 


Report ofSubscriber’s Organization for Mar- 
ket Development. 


FRIDAY, JUNE 27th—2:00 P. M. 





WEDNESDAY, JUNE 25th—2:CO P. M. Md. 
(Executive Session) Distribution and Directory—M. R. Cash Report of State Vice Presidents. 
Report of Committee on Policy. man, Owatonna, Minn. Election of Officers. 
THURSDAY, JUNE 26th—9:00 A. M. Statistical—Henry B. Chase, Chase, Ala- Selection of Next Place of Meeting. 
“The Propagation and Growing of the Rose” bama. Unfinished Business. 
—E. G. Hill, Richmond, Indiana. Standardization—Harlan P.Kelsey, Salem, Song—*America.” 
‘The Propagation and Growing of Ornamen- Mass. Adjournment. 
The (Guarantee As a Business Builder plain confidence butiding guarantees. Why 
no longer let this asset appear only on the 
The guarantee is a business builder be- experience of the firm which offered a cer- expense side of our ledgers, where if capa 
cause it is a Confidence Builder. Select in tain number of socks, worn alternately for  tilized into a Business Building Guarantee, 
any industry today those firms which you a certain number of weeks with the guar- my experience leads me to believe, that it 
consider most successful. Does not the antee to replace any which showed holes can be made to produce increased business, 
very fact of their success beget your con- in that time. It worked and when it was higher prices and more profits. 
fidence? Is not the present standing of tried on nursery stock it worked there and “One Who Has Tried It.” 
those firms a guarantee of their treatment has for fifteen years. It is doubtful if pro- P. S. One American Nurseryman, per- 
of you? If then it be impossible for us to portionately as many plants are being re haps one of the largest moneymakers has 
imagine a truly suecessful business without placed today to make good losses as were  oytstript us all. See his guarantee. (Cata 
this element of confidence, this guarantee’ in the years before this guarantee wentin- jog of Geo. (. Roeding.. Cal. 
of fair treatment to the public, is not the to effect. Whereas formerly only those ee Se 
reverse equally true. Are not two things who kicked got it. Now, all our clients, Full Sympathy With Embargo 
which are equal to the same thing, equal to present and prospective are being inoculat- Editor American Nurseryman: 
each other? If it be impossible to build a ed with the virus of this confidence build- Regarding the plant quarantine, I wish to 
truly successful business without this ing guarantee, and even if they pay a little say I am in full sympathy with the embargo 
element of confidence entering in as a foun- bit more for the stock, they are happy in and don’t believe the plant industry will 
dation and backbone, should not every busi- the security that the firm stands ready to suffer on account of it: but on the other 
ness which aspires to greater success, seeto make good. From the nurserymen’s stand hand will be benefited. 
it that first of all it establish confidence point, the happy and safe thing about the 1 believe we can grow anything that is 


with the public as the very iron frame work 
of the business structure it intends to build? 


Business is built on and around confi- 
dence. Without it business is not built; 
without the confidence of clients, business 


is shaky and will never rise above the first 
is like going up hill with half the 
car You 
parts that are not only 


story. It 


cylinders of your missing. have 


cylinders and othe! 


in disuse but worse, they are a drag onthe 


good cylinders—all for the want of good 
spark plugs. 

Well, the guarantee for nurserymen is 
like possible spark plugs—use them and 


they will develop confidence building power. 
will go 
definite 


guaranteed and it 
that 
index to just 
index of your confidence in your own goods, 
must have if 
customers to have it; for 
contagious—lack of 
even more Your lack of a 
to some minds is index to your lack of faith 
in your sign to many 
that you dare not claim anything for your 
goods because they will not stand it. 

The undersigned well recalls the time, 
place and circumstances when he was first 
urged to guarantee nursery products. He 
scorned the idea. “What! guarantee plants 
to grow—why that depends on the cus- 
tomer.” And then came back the actual 


Say what you 


why—because guarantee is a 


others where you stand, an 


confidence ex- 
the 
dence is 


and you you 


pect confi- 
confidence is 
so. guarantee 


own goods. It is a 


fact that 


-those so 


the 
of people are honest 


situation lies in the majority 


mean as to 


ask for more than a square deal, if decently 
treated are so scarce, as not to affect the 
results, by even a half of one per cent. 

Is there a reputable one of us in the 
American Association of Nurserymen to- 
day who does not furnish his retail client 
with at least this service: 

1. True to name stock. 

2. Free from disease. 

3. Arrival in good condition. 

Is not every clean wide awake nursery- 
man doing this today? Helping his cus 


tomers to collect claims if the railroad be at 
fault. Are things a 
of service genuine 
Why hide 


not these three 


now rendered by 


type 
most 
nurserymen—but do we say so? 
distinction. Why not out and 
what we and stand back of it and 
insist that everyone else who says it shall 
fikewise, do it. Then let the public know 
that there are nurserymen and nurserymen, 
and they will quickly which ones to 
trust. 
After 
The 
from 
know 
men 


this speak 


do 


say 


see 


all it 
service 


is service the public wants. 
can be trusted to guard itself 
hucksters, if we teach the public to 
the sign and of those nursery- 
from whom they can get fair value 
square deal. We who know and 
modern merchandising methods, 
overstating, dare to say so in a 


seal 


and a 
practice 
without 


desirable in this country and have the men 
that can do it if we have the encouragement. 

1 also wish to thank you for the stand you 
have taken in the matter and hope you will 
continue the 
is anything I can do to help, I am at 


fight to the end; and if there 
your 
service. 

THOS A. 


May 22, 1919. 


McBETH. 
Springfield, O., 


An Arbor Day In England 


Commenting on the observance of Arbor 
Day in America, the British Horticultural 
Advertiser says: Here is an opening for 


new trade. Nurserymen all over the coun- 
try are members of Municipal and 
try Councils, and the humbler Parish Coun- 
Why not all bring forward the propo- 
sition of the establishment of an “Arbor 
Day” here? Make it school holiday and 
start all the youngsters tree planting. The 
course, be 


Coun- 


cils. 


chances of success would, of 
greatly increased if the way were prepared 
by letters to the and, if pos- 
sible, interesting editors, mayors, and other 


influential people in the 


local press 


scheme.” 





No person or firm interested in any way 
in the sale of trees or shrubs, flowers, land 
or fruit, or any trade supniies is in a posi- 


tion to dictate the policy of this publication. 
American Nurseryman is the only Nursery 
Trade Journal of which this can be sald. 
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California Association of Nurserymen 


Eighth Annual Convention, Held at Riverside, May 26-27, In Connection With Fruit 


Growers, Farmers’ Convention, 


Economic Entomologists, Inter-State Quarantine 


Conference and Horticultural Commissioners Convention. 


ORTICULTURAL WEEK, was the last 
H week in May in California. It brought 
together the greatest assemblage of 
individuals interested in horticulture known 
to the Pacific Coast. These meetings were 
held: 

Fifty-first Annual Fruit Growers-Farmers 
Convention. 

Eighth Annual Convention California As- 
sociation of Nurserymen. 

Second Annual Meeting of the Ladies’ 
Auxiliary of the Association of Nurserymen. 

Meeting of the Pacific Coast Branch of 
the Association of Economic Entomologists. 

inter-state Plant Quarantine Conference. 

California County Horticultural Commis- 
sioners Convention. 

Vegetable Growers’ Conference. 

The head-quarters was at the Mission Inn 
hotel. Among travelers and tourists there 
is no hotel more talked about, nor more 
highly praised; indeed, it is universally 
agreed that there is no other with greater 
charm. Its wonderful collection of bells, its 
chimes, its maze of underground courts 
with a wealth of curios and valuables 
gathered from all parts of the world, its art 
gallery and cloister music room, and its 
restful, home-like atmosphere and surround- 
ing tropical vegetation, are all features 
never to be forgotten by the thousands who 
visit Southern California annually. 

Our readers are especially interested in 
the convention of California nurserymen. 
An elaborate program was prepared by the 
veteran Secretary, Henry W. Kruckeberg 
whom eastern nurserymen who attended the 
A. A. N. convention in Portland, Oregon, 
had the pleasure of meeting. 

The program was opened by President 
Max J. Crow, Gilroy, Cal. The nurserymen 
were welcomed by Mayor Horace Porter of 
Riverside. The response was by George C. 
Roeding, Fresno. There were reports from 
standing committees and the feast of reason 
continued: 

Monday Afternoon, 1:30 O’clock 
Bud Selection: Are We Far Enough Along 


to Show Conclusive Results?—W. S. 
Shamel, Riverside. 

What Root Stocks Are We Using? New 
Varieties of California Fruits—Prof. W. L. 

Howard, Davis. 

California Nurserymen IV Decade—E. J. 
Wickson, Berkeley. 

Avocados and Sub-Tropical Fruits—F. O. 
Popenoe, Altadena. 

Monday Evening, 7:30 O'clock 
It was planned that one evening should be 

a joint session with the horitcultural au 

thorities, who were in session during the 

week, the first two speakers being scheduled 
for the addresses here given: 

Federal Quarantine: Its Purpose—Dr. C. L. 
Marlatt, Washington, D. C. 

What Constitutes Ground for the Rejection 
of Nursery Products?—A. W. Morrill, 
Phoenix, Ariz. 

Co-operation and Common Sense in Ap- 
plication of Horticultural Law—Geo. H. 
Hecke, Sacramento. 

Real Co-Operation: Is it Possible within 
this Association?—A. L. Wisker, Grass 
Valley. 

The Nursery Craft and Profession—Wm. T. 
Kirkman, Jr., Fresno. 

What New Varieties Shall We Grow, What 
Old Ones Discard?—J. E. Bergtholdt, New- 
castle. 

Tuesday Afternoon, 1:30 O'clock 
The Convention attendants were the 
guests of the Citrus Experiment Station. 
Tuesday Evening, Closing Session, 7:30 
Reports of Regular and Special Commit- 
tees. 

Selection of the 1920 Meeting Place. 

Election of Officers for 1920. 


First To Cross The Rhine 
Capt. Meredith Reed cabled from Brest, 
France on April 22nd that he was sailing 
for home on steamship Gen. Grant. He has 
been in Germany until March 10, having 
been in command of the first company that 
crossed the Rhine after the armistice, Co. 


E., 18th Infantry, Ist Division. He was in 
the battle of the Argonne Forest at the close 
of the war and then merched through 
Luxemburg to Germany. Since leaving Ger- 
many he has been in the French National 
University at Versailles in the Horticultural 
Department. Capt. Reed is expected to ar- 
rive home about May ist. He has been in 
the service two years having entered May 
lith, 1917. 


Perlmutterings 
5 p. m., Saturday 

“Abe, what is it should make prices now 
in the trade?” 

“Mawrus, it is clear right now that prices 
follows the well-known law, y’understand, of 
Supply and Be Damned.” 

“No, Abe, you mean already the Law of 
Supply and Demand.” 

“Aber nein, gewiss; 
Damned; just_you try now once to get from 


Supply and Be 


some grower what is in Supply short and 
you gets a quotation of eighty-five cents per 
twelfth-dozen for what was once five cents 
yet.” 

“But will it be so continuous, Abe?” 

“No, Mawrus; y’understand, in the nur- 
sery business there is yet another Law: 
Everything what goes up is bound to come 
down.” 

J. W. 


A MATTER OF EDUCATION 

We have frequently directed attention to 
the advertisements of promin:nt nursery 
concerns in the matter of quoting trade 
prices only to those who are entitled to 
them. This practice of restricting trade 
prices to the trade seems to be growing; 
and it is a healthy sign. A small folder 
issued by the Howard Rose Co., Hemet, 
Cal., contains this paragraph: 

WHOLESALE—The use of printed sta- 
tionery as a protection is desirable. If it 
is not used the purchaser should state clear- 
ly his position. We print only wholesale 
trade-lists, and do not desire or solicit re- 
tail orders. 





MEN PROMINENT AT CALIFORNIA NURSERY CONVENTION 





EDWARD J. WICKSON 
Editor Pacific Rural Press, San Francisco, 
Cal. 





Cc. L. MARLATT, Chairman 
Federal Horticultural Board 

















HENRY W. KRUCKEBERG 
Sec’y Calif. Nurserymen’s Association 
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CAROLINA PEACH SEED 


There will be some new seed—about 30 per 
cent. of a normal crop, so far as reports to 
this date show. However, these cannot be 
shipped till late fall. Orders accepted with 
the understanding that prices will be arranged 
later. but they will not be cheap. 

1918 crop can be shipped promptly. 

Screened seed at $4.00. Unscreened at $3.50 
per bu. of 50 Ib., sacked f.0.b. cars shipping station 


J. VAN LINDLEY NURSERY CO., 


POMONA, N.C. 














Cherry Trees 
coe REE 


We offer for sale our usual supply of first- 


class one year, (wo and three year 


CHERRIES 


Can furnish some extra heavy trees for 
landscape work Both Mahaleb and Mazzard 


roots. 
Send us a list of your wants 


H. M. SIMPSON & SONS 
Vincennes, Indiana 


PEONIES FOR PROFIT 


The demand is increasing for both 
plants and cut flowers. To get your 
share you must have the Peonies. 
Prepare now. Book your order and 
be assured of your supply. 


(CIXIE NURSERIES 
EONY FIELDS 


WILD BROS. NURSERY CoO. 
SARCOKXIE, MO. 

















1918 Peach Pits 


We have a surplus of 100 bushels 
North Carolina Naturals at $3.00 per 50 
pounds, securely sacked, f.o.b. here. 

H. F. HILLENMEYER & SONS 
LEXINGTON, KY. 


Remember the Mid-Month Issue of the 


AMERICAN 


Nursery Trade Bulletin 


FOR TRADE ANNOUNCEMENTS 


Forms close on 12th 
39 State St., ROCHESTER, N. Y. 




















A MERICAN 
realize the value which trade 
journals and technical magazines may 
be to them in increasing efficiency of 
their factories and in giving them a 
broad and comprehensive view of their 
Our foreign competitors 
read almost every article published 
upon their business with great care 
and thoroughness. Many of them have 
duplicate copies of their favorite trade 
paper sent to their homes so that they 
may read them away from their busi- 
ness without being disturbed. Many 
foreign manufacturers contribute arti- 
cles to these journals on phases of the 
with which they are most 
Such articles are bound to 
and have a constructive 


business. 


business 
familiar 
be helpful 
effect. 
“Our trade journals and technical 
papers are the best in the world and 
be encouraged and 
Copies 


they should sup- 
ported by our business men 
should be placed where employees can 
see them and they shonld be urged to 
read and study them. These papers 
are preaching the gospel of sound bus- 
iness on practical lines and are help- 
ful not but to the 
country ag a whole. If the suggestions 
made by them in the past had been 
followed by our business men it would 
not he necessary at this time to point 
out some of the fundamental weak- 
nesses in American business.”—Pd- 
ward N. Hurley, Chairman U. S. Ship- 
ping Board 


only to business 











es 








EVERBEARING STRAWBERRY PLANTS 
If von need Everhearing strawberry plants to fill 


SURPLUS LIST |) Saw = = 
} A large stock We have Well grown 
¢ Inall sizes Priced righ 
FALL OF 1919 ‘ CALIFORNIA PRIVET SPIREA VAN HOUTTEI 
NORWAY SPRUCE COMMON SNOWBALL 
CONCORD GRAPE COTONEASTER 
Ls SILVER MAPLE FORSYTHIAS 
SHRUBS and SHADE TREES in carload lots. SUGAR MAPLE BARBERRIES 
SYCAMORE WEIGELIAS 
1 ; RED BUD TAMARAX 
Also American grown lining out stock — aryl 
: : CYPRESS SYRINGAS 
Call and inspect our growing stock. LARCH ARALIA 
ASH SUMAC 
ELM LILAC 
IRIS PEONIES 
ON ARG A NUR SER Yy COMPA N y and our usual supply of similar stock found in a complete nursery. 
H. F. HILLENMEYER & SONS 
CULTRA BROS, Mgrs. ONARGA, ILLINOIS : aves ore 
“In the Land of the ue Grass.” 
E. P. BERNARDIN 
business men do not 


Parsons Wholesale Nurseries 


Parsons, Kansas 
EstABLISHED 1870 
Early Harvest & Kenoyer B. B. 
grown plants in quantity. 
Peach and Jap Plums. For those wanting 
fine stock for retail trade. 


Fine room 


Compess Cherry. Large supply of one year 
trees, 

Shade Trees. 
Price right. 

Pine Blocks. Ornamental! Shrubs and Ever- 
greens grown especially for Landscape 
work. 


PLANT BREEDING 


By BAILEY and GILBERT 
Professor Bailey’s standard text, 
originally issued some twenty years 


Fine assortment, all sizes. 





ago, has been revised and brought 
down to date by A. W. Gilbert, Pro- 
fessor of Plant Breeding in the New 


York State College of Agriculture. In 
addition to the many changes made in 
the material that has been retained, 
there are now included in the volume 
mew discussions of mutations, Men- 
delism, heredity and the recent appli- 
cations of the breeding of plants. 
There are also extensive laboratory 
exercises and a bibliography. Alto- 
gether the work is a comprehensive 
encyclopedia on the subject of plant- 
breeding. 


Price $2.15 


American Fruits Publishing Co 
ROCHESTER, N. Y. 





LEVAVASSEUR & FILS 


Ussy and Orleans France 
HEADQUARTERS FOR 
FRUIT & ORNAMENTAL STOCKS 


Sole American Agents: 


«pring orders or wish to increase vour planting in 
nurseries. we can supply you with genuine PRO- 
GRESSIVE FEverbhearing nlants. guaranteed to be 
TRUE TO NAME and handled so as to reach you in 
best of growing condition. Write for prices. 

We have heen growing and breeding the Everbear- 
ing strawherries for the nast eight years and have 
many new varieties in our experimental grounds 
not vet for sale. We invite a personal visit to our 
yrounds during fruiting season, preferably during 
Angust or Sentember. The latch string is always 
ont. THE GARDNER NURSERY COMPANY. 


Drawer 102, Osage, lowa 





When writing to advertisers just mention 
American Nurseryman. 


51 Barclay Street, 


AUGUST ROLKER & SONS 


NEW YORK 


or P. O. Box 752 














Strawberries 








LABELS FOR NURSERY MEN 


THE BENJAMIN CHASE CoO., 
DERRY, N. H. 
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Mr. Pitkin’s Position On the Quarantine 


William Pitkin, formerly chairman of the 
Legislation Committee of the American As- 
sociation of Nurserymen, feels that he has 
been placed in the attitude of endorsing 
the action of the Federal Horticultural 
Board in the matter of Quarantine No. 37 
by the article on page 95 of the April issue 
of the American Nurseryman, and that 
therefore he has been wrongly represented, 
inasmuch as he made argument before the 
Board against the Quarantine, in behalf of 
the American Association which he acted 
for. 

The argument in the article on page 95 of 
our April issue was not that Mr. Pitkin 
favored the Quarantine. It is expressly 
stated in that article: “Mr. Pitkin bore the 
brunt of the argument in behalf of the nur- 
serymen when it was proposed by Federal 
authorities to shut out all importations of 
plants and trees.” That shows clearly 
where he stood in the matter of the quaran- 
tine at the hearing before the Board. There 
can be no question that he properly carried 
out the instructions of the Association or 
that he was not directly responsible in part 
for the action taken by the Federal Horti- 
cultural Board under ruling No. 37. 

The argument in the article on page 95 
of our April issue was that since the Fed- 
eral authorities had announced a determina- 
tion to establish a Quarantine in spite of 
what Mr. Pitkin and others had opposed, 
the Nursery Trade was to be congratulated 
upon the outcome—upon the fact that the 
Weeks bill for absolute exclusion had been 
shelved; that certain nursery stock would 
still be admitted; that ways could be found 
for meeting the conditions regarding other 
stock; and that the Federal authorities had 
received with favorable consideration Mr. 
Pitkin’s suggestion that Government aid be 
given to measures for endeavoring to pro- 
duce in this country as much as might be 
of stock which had heretofore been import- 
ed. 

On page 122 of the May issue of the Amer- 
ican Nurseryman is a correction of the 
statement “he congratulated” to read “the 
Nursery Trade was to be congratulated.’ 

The third paragraph of the article in our 
April issue, referred to, reads as follows: 
“In his report upon the result of the con- 
ferences with the Federal authorities he 
commented with a feeling of relief that 
what the nurserymen most needed in the 
way of importations would be allowed still 
to come in; that certain balled stock shut 
out was not of ‘prime importance; thai 
bulbs, etc., from the Orient were of com- 
paratively little interest to nurserymen and 
that American nurserymen  undoubtediy 


would quickly find a way of meeting the 
situation caused by the shutting out ol 
finished stock.” 

it is not stated in our article that this 
was his report to the American Association 
of Nurserymen. The report referred to is 
his report of the conference in Washington 
made to a representative of the American 
Nurseryman right after promulgation of a 
representative draft from Washington and 
in answer to queries regarding the result of 
the conference. That report is embodied in 
the editorial, of which it is the basis, headed 
“Restricted Importations,” on page 100 of 
the American Nurseryman. In this editorial 
Mr. Pitkin is quoted impersonally as report- 
ing: 

“Nursery stock importations have been 
grouped by nurserymen, for the sake of con- 
venience of designation, as follows: 

“I—Fruit tree seedlings and rose stocks. 

“II—Rhododendrons and balled nursery 
stock. 

“I1I—Shrubs and small stock—raw ma- 
terial. 

I1V—Larger tree stock, larger roses and 
shrubs—finished material. 

“Group I is of importance to nurserymen 
as a whole and it will be regarded as for- 
tunate, that pending the result of the en- 
deavor to produce in this country fruit tree 
seedlings and rose stocks suited in the 
opinion of nurserymen generally to propa- 
gating purposes throughout the United 
States, this class of importation will be al- 
lowed to come through. 

“Group IV comprises a competitive class 
of stock in a degree, though some nursery- 
men have preferred to import these com- 
modities instead of producing them. It is 
probable that the exclusion of this group 
could soon be offset by American production. 

“Groups II and III comprise stocks which 
nurserymen have depended upon much as 
they do the stocks in Group I. It is this 
material which would be especially missed 
in case the tentative provision becomes 
effective. And it is, therefore, upon the 
class of stocks in Groups II and III that 
efforts to provide domestic substitutes 
would be centered at once.” 

It will be seen at a glance that the third 
paragraph of the article in our April issue 
is a close summary of this report. That re- 
port was published last October, upon the 
sending out of the Proposed Quarantine, 
three months after Mr. Pitkin made his re- 
port to the American Association. It was 
based on the wording of a Government docu- 
ent, a forecast of a definite embargo, together 
with Mr. Pitkin’s experience at the Wash- 
ington conference. If any nurseryman in- 
terested in the culture of fruit trees and 
roses can read this report on the delibera- 
tions of the Washington authorities in com- 
parison with the provisions of the Weeks 
bill, without a “feeling of relief,” then our 
observation in the third paragraph of the 
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article-on page 95 of the April issue of the 
American Nurseryman is in error. 

Finally, the article in question from be- 
ginning to end is an endeavor to show that 
the highest authority on legislation matters 
in the American Association of Nurserymen, 
noting the declared intention of the Federal 
authorities, summarized the actual con- 
ditions to be faced, at the, same time sug- 
gesting that while nurserymen were en- 
deavoring to operate under the outlined 
restrictions they should also seek the aid 
of Government authorities in the matter of 
attempting to produce on this side of the 
Atlantic as much as possible of that which 
has been imported. That is not an indorse- 
ment of the Quarantine; it is a facing of 
things as they are and making the best of 
them. It is exactly what the policy of the 
American Nurseryman is, as outlined inthe 
fourth paragraph of the article on page 95 
of the April issue. 

Mr. Pitkin’s Position 
Editor American Nurseryman: 

Your last issue was full of approval and 
endorsement of the action of the Federal 
Horticultural Board under its Reg. No. 
and on p. 95 you say that you have taken 


Q- 
of 


that stand partly because of certain state- 
ments alleged to have been made by me, 
and the thing that I object to is that the 
inference may reasonably be drawn that I, 
as Chairman of the Legislative Committee, 
am satisfied with and endorse the action of 
the Federal Horticultural Board. 

I have read over very carefully my re- 
port, presented at the Chicago meeting and 
the various articles in your’ Journal 
mentioned in yours of the 14th, and cannot 
agree that you are right in placing me in 
that position. 

I cannot find in my report of June 1918 
that I congratulated the Association on the 
outcome for at that date there was no out- 
come, neither can I find in my report any 
foundation whatever for the third para- 
graph of your article on page 95. On the 
contrary, I said, ““No decision was announced 
by the Federal Horticultural Board and the 
Legislative Committee was unable to ad- 
vise further.” 

In fact, the ruling of the Federal Horticul- 
tural Board was not made until long after 
the meeting at which this report was pre- 
sented. 

I cannot find that I have at any time dif- 
ferentiated the various classes of raw ma- 
terial, fruit, roses and ornamentals, but on 
the contrary, my argument before the Fed- 
eral Horticultural Board in May, 1918, was 
in behalf of raw materials generally, and 

(Continued on page 161) 








Tenth and Walnut Streets - - 





Get Bigger and Better Mail Returns From Your 


NURSERY CATALOGS 


by having them profusely illustrated and well printed. Use the colors 
of nature on the covers. To accomplish this, place your printing 
order in the hands of nursery catalog and color printing specialists 
who will plan your catalog, furnish all the illustrations and color 


plates, and charge but a fair price for the printing. Nowis the time 


to place your order, as our capacity has its limits. 
Estimates and dummies furnished without any obligation incurred. 


CAMPBELL-JOHNSON PRINTING CO. 


DES MOINES, IOWA 


PRINTERS TO THE NURSERYMEN OF AMERICA 





Write right now. 








A NOTABLE PRODUCTION 


R. J. H. KELLOGG’S survey of the “Advent of Nuts Into 

the Nation’s List of Staple Foods” ought to be in the 
hands of every nut grower and of the public generally. The 
most convincing article published. Requests for copies have 
exhausted our supply twice. We have issued another edition 
—just Dr. Kellogg’s article. without any other matter. 

This monograph is an excellent argument to put into the 
hands of friends who should know the value of Nuts and Nut 
Culture. It may be had in lots of 25, 50, 100, 250 or more and 
may bear a corner card, “Compliments of” with name and 
address of the donor. There is blank space 5!% inches square 
on the last page in which we can print any announcement de- 
sired; a most appropriate space for the announcement of a 
nut nurseryman, grower, broker or handler of accessories. 


Single copy 5c. Per 100 $3.50 


Low rate on imprint of name or announcement 


AMERICAN NUT JOURNAL, P. 0. Bex 124, ROCHESTER, N.Y. 
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THE ARGUMENT IS ALL IN = 


——— 
Little Remains To Be Done at Chicago Ex 
cept To Withstand the Rush of Subscrip- 
tions to Market Development Fund—and Go 
Ahead! 

In our opinion practically the last word 
has been said by way of argument for the 
Nurserymen’s Market Development Fund. 

How any nhurseryman can read _ the 
“clincher” by Manager Rockwell in this 
issue and hesitate a moment in hearty, 
practical, subscription response, we are un- 
able to understand. 

Mr. Rockwell and others who know what 
results have been all down the line in other 
trades—who have studied the application to 
the Nursery Trade, have made many telling 
points in their endeavor to show others 
the plain thing to be done. 

But it seems to us that Mr. Rockwell in 
this issue has reached the climax of argu- 
ment on the subject. If there were time to 
do so we would like to print his article in 
24-point type and in red ink—some way to 
get it to the attention of every nurseryman, 
big or little in trade affairs. It ought to be 
framed and hung in every nursery office in 
the land—-lest we forget! 

So far as argument is concerned on the 


Market Development Plan, the Convention 


has already been held! Is there anything F. F. ROCKWELL, MANAGER 


left to do but to record a unanimous sub- 


An average of $50 per year from 1200 nur- 








Nurserymen’s National Service Bureau 
scription to the fund? YOU’LL MEET HIM IN CHICAGO 








serymen would: provide $60,000. What the 





larger concerns will want to do and what 
many of the medium-sized concerns will Chicago convention during the first fifteen 
want to do in excess of that figure will minutes after the list is opened? 
raise the total far above $100,000 per year. We suggest that little or nothing be said, 
Really, now, what nurseryman who finds but that this classic by Rockwell be read, 
it worth while to stay in the nursery busi the subscription list opened—and go ahead! 


ness at all, cannot afford $4.17 per month ARE YOU AN M. D. 

a dollar a week—to double the value of his \ year ago there was some question as 

business? to just how widely extended in the Nursery 
Will one black-board be enough to record Trade was a knowledge of the Market De- 


eo , velopment Fund. Now it is tty safe 
the subscriptions on the last day of the — Fur a ow i is pretty safe to 
say that there is not a nurseryman in the 





RHODODENDRONS-- country who has not heard of it. 


Practically the First One Hundred have 





Parsons Hardy Varieties, signed up as cash contributors and payments 

18 to 36 inches $1.50 each. have been made with which the educational 
work is an actual operation. 

BOXTREES---All shapes. We suppose that each subscriber to the 


Market Development Fund is entitled to the 


FANCY EVERGREENS--Bay trees 


professional designation of M. D. after his 
later. 


name. Are you? 
Certainly the title is not inept, for every 


f.o.b. Wakefield, Mass. 


subscriber to the Fund is a practioner in 


time of need for doctoring an abnormal con- 
N. F. McCarthy & Co. 


dition! 


112 Arch Street BOSTON, MASS. Have you noticed the Blue Label on the 


LIST AND PRICES READY 
SKHRASON 1920 











If interested mail business card or letter head. 
WE WANT YOU ON OUR MAILING LIST 


Howard Rose Co., Hemet, Cal. 














stationery of the Nurserymen’s National 
Service Bureau? When that is attached to 
stock purchased by a planter in the near 
future it is going to mean something to him 
if precautions that are planned by the 
Bureau prove effective—that is to say, if 
the reputation of the membership of the 
Bureau is protected. That label should be 
a guaranty of honest service from the nur 
sery row to the orchard, garden or land 
scape adornment. 


A Skilled Propagator 


—OF 


Young Nursery Stock 


Would entertain a proposition either to 





form a partnership for the purpose of grow- 
ing in America for sale practically any or 
all of the varieties of nursery stock which 
have heretofore been imported; or of form- 
ing a connection as propagator with a lead- 
ing nursery concern for the same purpose. 

Have had wide experience as a pronagat- 
or of nursery stock, both in Europ: and 
America, and know positively what can be 
done in this country—what has already 
been done both in Pacific Coast sections, in 
Atlantic Coast sections and in the Middle 
States. Only a beginning has been made, 
and hardly that, as compared with what |! 
have in view. 

A great opportunity is just at hand. | 
know Nursery Stock from the bottom up— 
the PROPAGATING FIELD. 

B. A., care AMERICAN NURSERY- 
MAN, P. O. BOX 124, Rochester, N. Y. 
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BRIDGING THE GAP 


Are You In The Nursery Business For Pleasure Or For Profit ? 
By F. F. Rockwell, New York City 


HE biggest problem any manufacturer 
has to face is to “get the product over 
to the public.” 

That is just as true of the manufacturer 
of nursery products as it is of the maker 
of a commercial article. 

There are two ways of selling a thing 
after it’s been made. The first is to go to 
the p®ssible consumer and ask him to buy; 
result is, he sets the price. 

The second is, to convince him in ad- 
vance that he must have that product; re- 
sult is, that he comes to the manufacturer 
or to his distributors, and the manufactur- 
ers set the price. 

To illustrate: Farm products in general 
are sold by the first plan,—pr*ce is based 
primarily on SUPPLY, (with very little re- 
gard to the cost of production.) Manu- 
factured articles in general are sold by the 
latter plan,—price is based primarily on 
DEMAND, (and cost of production and of 
selling are the chief factors in fixing the 
price.) 

Which policy has proved the most profit- 
able for those following it? How often in 
your papers, do you come across some 
reference to a millionaire soap king, or 
razor king, or overalls king, or even a hair- 
tonic king? But when you read of the 
wheat kings, and corn kings, and tobacco 
kings, and cotton kings, reference is not 
made to the men who produced those things; 
but to the men who sold them. The men 
who produced them sold according to the 
first plan, at a price fixed by SUPPLY. The 
men who sold things to the consumer, sold 
according to the second plan, by creating 
a DEMAND that enabled them to set the 
price, and that made it possible for them 
to put the price where it would at least 
cover cost of production and selling. 


Can Nurserymen Draw a Moral From Spuds 
and Talking Machines? 

Some years ago, when Eastern “capital” 
had become interested in certain “Bonanza 
farms” out West, and the latter had failed 
to return any profit on the investment and 
were being broken up, a certain magazine 
sent out a “trained investigator” to find out 
what the reason was. In the course of his 
travels the investigator came across a 
native farmer who was working part of a 
fofmer bonanza farm. 

“How is it,” asked the writer, “that you 
can make a living in this country, when 
these big farms, with power machinery and 
expert management and all that, failed?” 

“Wall, stranger,” returned the farmer, “I 
dunno; unless it’s becuz there’s only two 
sure crops in this here country—ice and 
children; and the small farmer’s got the 
children!” 

Undoubtedly the farmer thought he had 
the best of the argument. But did he? The 
corporation, failing to get prices which 
covered cost of production and selling, quit 


that business. The men who were backing 
it up, put their money into some line where 
competition was in creating a market, not 
in underbidding on prices. The farmer 
kept on working himself and his whole 
family unsparingly, and selling his crops 
for what was offered, with little or no re- 
gard to what they cost him—that being, in 
fact, something on which he did not have 
even hazy information. 

The records of the Department of Agri- 
culture at Washington are illuminating on 
the point of prices based on supply. What 
has happened with Irish potatoes is one of 
the fine healthy examples of the let-supply- 
and-demand-take-care-of-it policy. A chart 
of production and prices for forty years 
shows the most violent fluctuations; bix 
crops and low prices invariably followed 
by small crops and high prices; resulting 
again in “over production,” and low prices. 
Frequently in big crop years the entire 
crop brought less than a much smaller 
crop the year previous; and in many sec- 
tions large percentages of the crop would 
not be dug at all—the potato-growers’ 

But “over-production,” in the sense it has 
been used, hasn’t meant the production of 
more potatoes than the country could have 
used, at a fair price. It has merely meant 
the production of more than the growers 
could sell, under normal, undeveloped mar- 
ket demands, without bidding against each 
other on price. And when the condition 
was reached, “the bottom dropped out” of 
the market, and potatoes left the producer’s 
hands at less than cost of production. 

“But in the years when prices were good 
and there was a fair profit, didn’t the 
growers, realizing how much it would mean 
to them to have a demand big enough to 
move their next crop at the same price, 
even if it was a bigger crop, do something 
to stimulate the demand for potatoes? 
Wouldn't that have been a sensible thing to 
do?” 

Do I hear some gentle reader propound- 
ing the above question? Ar-rah g’wan! G. 
R. Folks who grow things out of the soil, 
don’t do business that way! 


Millions To Create Demand—Not a Thing 
To Fill It With! 

Well, not all business is left to the 
mercies of chance “demand.” There are 
some business men who have gained the 
reputation of being pretty shrewd, who 
value “cfeated demand” so highly that for 
three years they have been spending real 
cash money to keep on creating it, even 
though they had not a thing to sell! Take, 
as specific examples, the manufacturers of 
cigarettes, automobiles, and phonographs. 
With the entire output of their factories, 


either in their regular products or on. 


special war work, contracted for by the 
Government, nevertheless they have con- 
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tinued to spend hundreds of thousands of 
dollars monthly TO CREATE DEMAND 
FOR FUTURE BUSINESS. And at the 
time they were spending it, it looked as if 
that business might be years in the future! 

The potato-grower—representative of 
those who produce things from the soil— 
has been content to let the price for his 
product be determined by SUPPLY. 

The manufacturer has realized that if he 
could CREATE DEMAND, he could move 
the product of a constant, even, stream of 
production, at a price fixed by him to cover 
cost, selling, and a reasonable profit. 

These two policies are diametrically op- 
posed. 

They cannot both be right. 

(Please pause here, and rub briskly un- 
til that has thoroughly soaked in.) 

They cannot both be right! 


Is the Nursery Industry To Remain in the 
Farming Class; or Be Put into the 
Business Class? 

Now of course there are many reasons 
why the growers of potatoes,—and of 
wheat and corn and nursery stock and 
other products of soil—have continued to 
do business under the price-competition 
system. There“is not space to go into that 

here. 

The point of immediate interest is that 
some of these people have found it pos- 
sible to get onto the other basis. Takethe 
California orange growers, and the North- 
western apple growers, and the Florida 
Citrus growers, as well-known examples. 
Even the potato growers have made areal 
start in that direction! 


What Are the Nursery Growers Going to Do? 

There has been a wonderful spring: 
“crops” cleaned out at good prices; pros- 
pects of a short supply for next year; and 
possibly thé year after. Everybody plant- 
ing again; as hard and as fast as it is pos- 
sible to plant. But : 

Unless the men who are doing this plant- 
ing realize that they must invest at least 
a fraction of a percent of this year’s busi- 
ness to CREATE DEMAND for the “crops” 
that are coming on, two, three, four, and 
five years hence, then it is only a question 
of time, and of very short time, before there 
will be an “over supply” again, with cut- 
throat, less-than-cost-of-production prices, 
and all the old vicious circle of results of 
prices determined by SUPPLY alone. 

Friends, there are two things, and two 
things only, that can possibly make the 
future of the nursery industry more profit- 
able than the past has been: 

TRADE ORGANIZATION—MARKET  DE- 
VELOPMENT 

Undoubtedly, the committee appointed 
by the president of the National Associa- 
tion is going to propose something definite 
along the first of these lines, at the Chi- 
cago Convention. 

The Executive Committee of the Organi- 
zation for Market Development, which has 
been getting the work of the Nurseryman’s 
National Service Bureau organized and 
started, will have a definite, practical, pro- 
gramme of action for the coming year to 
announce at the convention. 

If you are one of those who believe that 
there should be profit as well as pleasure 
in the nursery business, not for the next 
year or two only, but as permanent thing, 
then it’s up to you to contribute to and 
work for the 

MARKET DEVELOPMENT CAMPAIGN. 
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THE WHOLE SUBJECT OF AMERICAN NURSERY TRADE PUBLICITY 








Chief Exponent of the American Nursery Trade 


THE AMERICAN NURSERY MAN 


National Journal of Commercial Horticulture 
ISSUED MONTHLY AND SUPPLEMENTED BY 


Commercial Listings by Nurserymen in the 


American Nursery Trade Bulletin 
Seasonable Nursery Stock Wants and Offerings 


AMERICAN FRUITS PUBLISHING CO., Inc. 
39 State St., ROCHESTER, N, Y. 


SUBSCRIPTION: NURSERYMAN, $1.50; BULLETIN, 50c 


Space Size Per Issue Per Issue 
Yoariy 

Inch : 1 x 23 + 1.40 $ 1.26 
Half Column 6 x 23 8.40 7.56 
Column 12 x 23 16 80 15.12 
Eighth Page ae 3x 33-4 6.25 5.62 
Quarter Page ...... 6 x 3 3-4 12.50 11.25 
Half Page.. 6x 7 3-4 25.00 22.50 
sie 122x734 50.00 45.0 

ISSUES: American Nurseryman, on the Ist of month; forms close 27th. 

American Nursery Trade Bulletin, 15th of month: forms close. 12th 

Rates the same for either publication. Preferred position 15 per c. extra 


Providing Effective Twice-a-Month Publicity 
Throughout the Nursery Trade 


ADVERTISING RATES: 

















Sale Promotion 
By Mail 


HOW TO SELL AND 
HOW TO ADVERTISE 


Includes instructions on compiling a 
mailing list; follow-up letters; collec- 
tions by mail; turning inquiries into 
sales; organizing and systematizing an 
advertising department; the promoting 
department, etc. Pages, 359. 


Price, postpaid, $2.15 
American Fruits Publishing Co., Inc 


39 State St., RocHESTER, N. Y. 











Nut Trees 


Wholesale and Retail 


Budded and Grafted Trees 
Transplanted stocks, Pecans. 
English and Black Walnut, 
Shagbarks and Hybrids, 
Filberts, Etc. 


J. F. JONES, The Nut Specialist 
Box N. Lancaster, Pa. 





Modern advertising has elevated the 
standard of business ethics. It conserves 
trade, extends business, creates good will; it 
protects and fosters legitimate enterprise. 





ORNAMENTAL TREES AND SHRUBS 
“Bay State Quality” 


Largest assortment in New England. 

Evergreen and dediduous trees. 

Sturdy, choice stock that can be depended upon. 
Send for Trade List. 


THE BAY STATE NURSERIES 


Finest of Shrubs, Hardy native and hybrid Rhodo 
dendrons — transplanted and acclimated. Strong 
field-grown Perenntals in great variety. 


NORTH ABINGTON, MASS. 





HAVE SOLD OUT ON 
GRAPE VINES 


Will have nothing to offer for this Spring’s 
delivery; but I intend to be prepared to offer 
for the Fall of 1919 and Spring of 1920 one- 
year vines, which will be principally 


Moore’s Early a Concord 
Fairfield Nurseries 


CHAS. M. PETERS) 


SALISBURY, MD. 
WE CAN PRINT 


your Price Lists, Catalogues and 
other Commercial Publicity Mat- 
ter. Let us submit an estimate. 
Western New York Publishing Co., 
THE HORTICULTURAL PRESS 
39 State St., ROCHESTER, N. Y. 


SELL MORE GOODS 


Harness that force, cultivate that faculty 
of persuasion which lies dormant in all men, 
and train your magnetic qualities for use in 
your daily work. Read “How to Develop 
Power and Personality in Speaking,” Gren- 
ville Kleiser’s new book, and learn to close 
your deals on the spot by making your talk 
count. Thus you will gain access to a prolific 
field of new business, and will take larger 
and fuller orders from your established trade. 


Price $1.25 net; by mail, $1.40. 


AMERICAN FRUITS PUBLISHING CO. 
39 State St.. Rochester. N. V 





Twice-a-month 
Nursery Trade Publicity 


On the Ist and the 15th 
AMERICAN NURSERYMAN 


NURSERY TRADE BULLETIN 













Raspberries 
Strawberries Dewberries 


NURSERY 
SMALL FRUIT PLANTS 


Blackberries Gooseberries Rhubarb 
Currants Privet 
Grape Vines Aspargus 


1200 Acres “At it 25 Years” 
ne 82s pa 


Hardwood Cuttings Butterfly Bush 
Horseradish Spirea 
Berberry 


100000 transplanted Raspberry, Blackberry and Dewberry plants for retail trade. See whole 
sale list before placing your order 


NEW CARLISLE, 





Ww. N. SCARFF & SON OHIO 
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AN ELOQUENT DEFIANCE 

Every advertisement in this Trade 
Publication is an eloquent defiance 
to the enemies of a republic and the 
principles of democracy. It is a stand- 
ing declaration of the power and de- 
termination of the business men of 
this country that the progress and 
prosperity of its people shall not be 
defeated. 














Clinch,, Merecnt Bisse Sales 


ing personality.” Here's 
the helpful, inspiring book to show you how. 
Successful Selling, by E. Leichter. It gives 
you the secrets of order-getting salesman- 
ship; explains how to select the right ap- 
proach, presentation and closing for each in- 
dividual prospect. It will help you make of 
yourself 2 commanding salesman. Handy 
size for your pocket, 6 cents postpaid. 


American Fruits Pubg. Co., Rochester, N. Y. 


STANDARD PUBLICATIONS 


American Nurseryman (Monthly) 
A National Trade Journal For Nur- 
sery Growers and Dealers. 

$1.50 per year; Canada, abroad, $2.00 

Advertising rate: $1.40 per inch. 
Three years’ subscription $3.50 
Three years—Canada, abroad $5.00 











American Nursery Trade Bulletin 

Published Monthly, Supplementing 
‘American Nurseryman”’, issued on the 
15th. Subscriptlon 5Uc per year. Ad- 
vertising $1.40 per inch. 


American Nut Journal (Monthly) 


Only National Publication Devoted 
to Nut Culture of All Kinds 
$1.50 per year, Canada, abroad $2.00 
Advertising rate: $2.10 per inch 
These are the Standard Publicaticys of the 
kind. Based upon 26 years’ experience in 
the Horticultural Field. Endorsed by lead- 
ing authorities everywhere. Absolutely in- 
dependent. Address 


American Fruits Publishiag Co., Ine 
39 State St., Rochester, N. Y. 





“Nurserymen ought to be free to discuss 
trade topics not only as they come up in 
annual conventions, but throughout the year 
in the trade journals.”—J. H. Dayton Storrs 
& Harrison Co., Painesville, O. 





French Seedlings 


and Ornamental Stocks 
New prices are ready; consult with my Sole 
Agent, John Watson, Newark, New York; for 
prices and importing expenses. 


Angers, F. DELAUNAY France 
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PRESENT DAY METHODS 

A prominent nurseryman, dropping in at 
the offices of the American Nurseryman the 
other day, said: “What is the matter with 
the murserymen of the country? With the 
exception of a few concerns which have a 
definite idea of what constitutes good busi- 
ness practice, the trade is nervously racing 
this way and that, grabbing such orders as 
can be obtained without the slightest re- 
gard for standardization either of prices or 
steck, selling for what it can get and de- 
moralizing the market on every side. Can 
you tell me why in h— half a century of 
existence the trade is without a rudder, 
without system?” 

Our answer was: False modesty and lack 
of co-operation. There is nothing the mat- 
ter with the nursery trade except a want 
of organization. A convention, national, 
sectional or state, of the trade shows in- 
variably a good average set of men. Both 
individually and as a class they are intelli- 
gent, industrious and patriotic: and their 
intentions are right. They will applaud 
sentiments of the highest character; they 
will condemn methods that are reprehens- 
ible. But when it comes to action on mat- 
ters of practical trade policy, in and out of 
convention, their modesty makes’ them 
prone to avoid that which is plainly for 
the interest of the industry lest they should 
tread on the toes of an individual. That 
modesty prevents them from sticking to- 
gether even when they have started to- 
gether; there is a lack of co-operation. 
Without co-operation there can be no effect- 
ive organization; and without organization 
in the full sense of the term there results 
what our caller notes as an unfortunate 
condition. 

The membership of the American Asso- 
ciation of Nurserymen is so small as com- 
pared with the number of nurserymen in 
the country that it cannot be regarded as 
representative numerically. That it is rep- 
resentative so far as the more important 
nursery establishments is concerned can 
scarcely be gainsaid, however. Therefore, 
it is worthy of note that President Mayhew 
has announced that a Committee on Policy 
will present a report at the forthcoming 
convention of the national organization. We 
hope that in the discussion following that 
report a spade will be called a spade and 
that the interests of the industry as a whole 
will be uppermost in the minds of all, regard- 
less of the effect upon some who by unani- 
mous opinion (an opinion held in secret) 
have violated or are violating principles 
which are plainly at the foundation of good 
business. Clearly, something more than a 
Committee on Vigilance has been needed. 
It may be that relief will come through a 
Committee on Policy. Looks at times as 
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though nothing short of a Committee of 
the Whole would be effective. 


We are led to comment thus by reason 
of methods in the trade which have become 
firmly established because years ago lack 
of co-operation—lack of effective organiza- 
tion—did not nip these methods in the bud. 
in another column are presented expres- 
sions of opinion by leading nurserymen of 
the country, East, West, North and South, 
on the subject of prices to landscape archi- 
tects. These letters were not written for 
publication; therefore the author’s names 
cannot here be given; they are bona fide, 
however, as we can attest. But why should 
not any and all of these letters have been 
sent originally to this nursery trade jour- 
nal for publication? Is there any sentiment 
in any of them which the author should hesi- 
tate to express openly? Is it just another 
case of false modesty which prevents co- 
operation? 

This bunch of letters represents the ex- 
pressions of whelesalers and it is quite rep- 
resentative. It indicates the consensus of 
opinion of most of the large growers of the 
country. Why, then, when the practice of 
quoting trade prices or lower to landscape 
architects is declared to be “Altogether 
Wrong,” “A Mighty Poor Policy,” “An 
Abominable Practice,” and “Mighty Bad 
Business’” is there no organized action? 
Since the law permits the existence of the 
extreme condition of organization by which 
the consumer cannot buy a ton of coal at 
one cent less from one dealer than from 
another, must the nurserymen continue 
operating at the further end of the dilem- 
ma? 

Conditions have become such that whole- 
salers who earnestly have tried to observe 
the ethics of sound business are forced to 
remark in effect as did one of them: “We 
used to believe in protecting the trade, but 
as a business proposition there is nothing 
in it.” If these conditions are allowed to 
continue, there is serious question that any 
concern can survive by maintaining a trade- 
protecting policy. And what a commentary 
is that! 





Ultimately a Better Result 
Editor American Nurseryman: 

I think you are right about the stand 
you take on the embargo. It will embarrass 
us for a while, but we will be better off in 
the long run. It may not be possible to 
raise everything here we have been im- 
porting, but whatever is useful for us in the 
nursery line can almost completely be 
raised here and should give the customer 
ultimately a better result.” 

C. W. M. HESS. 
Mt. Vernon, N. Y. 











The longest established and best known growers of GRAPE VINES in America. 
Also Currants, Gooseberries and other Small Fruit Plants. 


WORTHY NEW FRUITS—HUBBARD Grape: Black, best quality. POORMAN Gooseberry: A 
new American red variety, very productive. EARLY JUNE Raspberry: A new red 
berry which was originated at the N. Y. Experimental Station. 


Write for prices. 


T. & HUBBARD COMPANY 


Fredonia, N. Y 
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NATIONAL ADVERTISING 

The Nurserymen’s National Service 
Bureau is sending articles for selected news- 
papers, by F. F. Rockwell, author of “Around 
the Year in the Garden,” “Making a Garden 
of Small Fruits,” “The Gardener's Pocket 
Manual,” “The Little Pruning Book,” etc. 

Titles thus far have been as follows: 

March—Small Fruits and Berries for the 
Home Place. Perennials for Spring Plant- 
ing. Shrubs for Continuous Bloom. Roses 
Without a Formal Rose Garden. 

April—Early Spring Work in the Home 
Fruit Orchard. How to Set Out Plants So 
They Will Live. Early Work With Your 
Hardy Perennials. Trees for More Com- 
fort. 

May—Paving the Way for Perfect Fruit. 
More and Better Roses. Color Effects with 
Shrubs. Protect Your Plants from Insects. 
Protect your Plants from Diseases. 

June—Making the Garden Safe against 
Dry Weather. Starting the New Hedge 
Right. Start Now to Grow Blooms that will 
Take Prizes this Fall. Summer Pruning. 

Would not your local newspaper be in- 
terested in using this series? If you will 
take the matter up with the editor and let 
Manager Rockwell know if he would like 
to be supplied with these articles Mr. Rock- 
well will be glad to send them to him with- 
out cost. Mr. Rockwell’s address is 220 
West 42nd Street, New York City. 





Should Have Been Done Before 
Editor American Nurseryman: 

i wish to most heartily indorse your stand 
on the question of plant quarantine. To my 
mind, this is a move that should have been 
made long ago, and in the long run will 
surely be of inestimable value to both the 
nurserymen of this country, as well as to 
the public, on whom we depend for our liv- 
ing, and whose interests we should certain- 
ly strive to serve in every way possible. 

B. A. GARRETT. 
Sinclair Nurseries, 
Gardenville, Md. 


Nurserymen should be interested in the 
Americanization bill which is before con- 
gress, a measure to reduce the alarming 
condition of more than eight and a half mil- 
lion people in the United States who are un- 
able to read the English language. KEduca- 
tion of that many persons means their ad- 
dition to the ranks of intelligent citizens 
and a corresponding increase in demand for 
the products of the nurseryman. Our edi- 
torial comment on page 123 of the last sssue, 
“Too Busy to Entertain” bears on this sub- 


ject. 





Blackberries 


Will make prices at the Convention 


W. B. COLE, 


Painesville, Ohio 














TO THE NURSERYMAN 


You may be very busy. but it will be greatly to 
your advantage to drop acard and have your name 
risted for samples of the Finest Eastorn Landscape 
Photographs [ will get. Both Small Homes and Large 
Plantings By my liberal pion row get these at 


Y 
DON’T WAIT WRITE RIGHT NOW 
B. F. CONIGISKY, 416 N. Jeff. St., Peoria, Ill. 
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Mr. Pitkin’s Position 
(Continued from page 156) 


my report to the Association was on the 
same lines. 

I feel that by your article I am placed in 
a false and possibly an embarrassing 
position for the reason that the convention 
of 1917, by distinctly 
the Legislative Committee to oppose the ex- 


stock—fruit, 


resolution, directed 


clusion of all foreign rose and 

ornamental. 

Horti 
, 


was ai- 
June, 


the Federal 


that 


My argument before 


cultural Board was on line, as 
the 


notwithstanding 


so my report to Association in 
1918, and 
, 


tinctly give the impression that I am 


which you dis- 


satis- 


fied with the Federal Horticultural Board 
Order No. 37 and offer my position as a 
justification for your own. 

Those members of our Association who 
are interested in the importation of orna 
mentals and opposing their exclusion may 
well feel that the Chairman of the Legisla 
tive Committee has double-crossed them, 
has not properly carried out the instruc 


tions of the Association, and is directly or 
indirectly responsible in part for the action 


taken by the Federal Horticultural Board 
under ruling No. 37. 

The members of our Association have a 
right to feel that their committees should 


faithfully endeavor to carry out the policies 


and instructions of the Association as ex- 
has al 
jusi 


feel much embarrassed by the position 


pressed in its resolutions and as it 


ways been my aim and desire to do 


this, | 
in which I am placed by your article. 
N. Y. WILLIAM PITKIN. 


Rochester, 


Such may be 


bulbs, etc., as per- 


United States from 


plants, 
mitted to come into the 
the Orient under the provisions of Plant 
Regulation No. 37 will come overland from 
San Francisco at reduced railroad rates. 
The United States Railroad Administration 
has just put into effect a rate of $1.50 per 
cwt. in carloads lots, and $2 per cwt. in less 
than carload lots from all West Coast Ports. 
The rate on $1.25 per cwt. in 
carload lots. 


seeds is to 


“Our bonfire this year will be very small 
compared with that of former years, and 
the quarantine against the importation of 
foreign nursery stock is going to give a bet- 
ter market for the American grown stock, 
with better prices. We look for a very 
prosperous year for the American producer 
for next business.”—Cultra_ Bros., 
Onarga, Ill. 


season's 





Say you saw it in AMERICAN NURSERYMAN 





Quercus palustris (Pin Oak) 
Fraxinus americana 
(White Ash) 
Populus nigra fastigiata 
(Lombardy Poplar) 


Ulmus monumentalis 
(Cornish Elm) 
Ask for our prices before ordering 
AUDUBON NURSERY 
H. VERZAAL, General Manager 


WILMINGTON, P. 0. Box 672 N.C. 


Special for Spring 





Cornus Elegantissima, 2-3 and 3- ft. 
Also Shrubs and Herbaceous Plants 
in good assortment. 


T. R. NORMAN, 


Painesville, Ohio 
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A FLORISTS’ PROPOSITION 
We have repeatedly attention to 
the fact that opposition to Plant Quarantine 
No. 37 is mainly a florists’ proposition. As 
following 


directed 


statement note the 


in the Florists’ Excxhange of 


proof of that 
announcement 
May 17th: 

A conference meeting was held last week 
at the office of McHutchinson & Co. to con- 
sider what further steps were to be taken 
in the matter of Quarantine 37. It was de- 
cided to call a meeting, to be held in New 
York, May 24, at which would be requested 
to be present the members of the Tariff 
and Legislation Committee of the S. A. F. 
and several others interested, also Con 
gre-sman John Davey of Kent, O 

Is there any attempt there to enlist the aid 
of nurserymen? Evidently the matter is 
regarded as closed so far as the nurserymen 
are concerned. 

Douglas Nurseries Scld—-The well-known 
nurseries established at Waukegan, IIL, by 
Robert Douglas many years ago have been 
sold to Lee McDonough, of Waukegan, who 
will continue the nursery business there. At 


the death of Robert Douglas the control of 
the nurseries passed to his san, Thomas 
Douglas, whose widow has maintained and 
expanded the business during the last 
twenty years. She has now removed to 
California. The nursery tract includes 


eighty-six acres. 

The Granite State Nurseries of Durham, 
N. H., have been sold to the Dow Nurseries 
of North Epping, N. H. The stock includes 
a large quantity of maples and oaks for 
street and park planting and evergreens; 
also an assortment of fruit trees and shrubs. 
Professors Wolff and Lumsden of the horti- 
cultural department of the New Hampshire 
College, and Professor James of the chemis- 
try department, established the Granite 
State Nurseries in 1914. D. Webster Dow 
of North Epping and James A. Tufts, Jr., 
are the proprietors of the Dow Nurseries. 





Major Lloyd C. Stark was expected to ar- 
rive from Europe at Newport News on May 
26th. If his duties in the army will per- 
mit it, he certainly will be at the Chicago 
convention. Unless there is delay in Wash- 
ington he will probably receive his discharge 


in a short time, so that by the time of the 
convention he will be back at his work at 
Louisiana, Mo. 

It is of interest to note that “The Little 


Pruning Book” advertised especially in the 
full page announcement of Pexto tools by 
the Peck, Stow & Wilcox Company which 
has been running in theAmerican Nursery- 
man was written by F. F. Rockwell, man- 
ager of the Nurserymen’s National Service 
Bureau. 

The Chicago convention is a Round Table 
Discussion of any subject of interest to the 
Nursery Industry. This is the time, as 
Kruckeberg says to “get it out of your sys- 
tem.” Bring thought with you that 
will help. 


some 


When writing to advertisers just mention 
American Nurseryman. 





We sell to THE TRADE only. and 
make a specialty of 


OREGON CHAMPION GOOSEBERRY 
PERFECTION CURRANT 


CLEAN COAST GROWN SEEDLINGS 
We also have growing for fall delivery a large 


assortment of general nursery stock. including 
Fruit, Shade and Ornamental trees, Roses, Etc. 


HEAD-QUARTERS for NURSERY SUPPLIES 
Correspondence invited 


Portland Wholesale Nursery Co. 


122 1-2 Grand Ave. PORTLAND, OREGON 


IBOLIUM the New Hybrid HARDY PRIVET (L. Ibota x Ovalifolium) Te be 
9 introduced Fall, 1919. More about it later. Elm City Nursery Co. 


_ WOODMONT NURSERIES, Inc., 


New Haven, Conn. 
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Heavy Fall Demand In Prospect 


Editor American Nurseryman: 


Our spring shipping season has been a 
little late this year on account of the back- 
ward season, but the rush is now over, and 
we are able to look ahead a little. 

The nursery stock appears to have gone 
through the winter exceedingly well, and 
with lots of moisture in this section, the 
outlook for a fine season’s growth is very 
promising. 

Our spring business has been good and 


we are advised by other nurserymen in this 
section that all have enjoyed a good active 

The increase in stock 
the the and 
increasingly so since spring opened up. Re- 


trade. demand for 


since end of war is evident, 
ports from our salesmen in all sections seem 
fall 1919 


heaviest we have 


to indicate that the demand for 


delivery will be the 
known. 
THE JEWELL NURSERY CO 
By R. D. Underwood. 
Lake City, Minn. 


M. J. Wragg 
pioneer lowa nurseryman, 
Des Mines, la., May 3, 
following an illness of 


M. J. Wragg, 
died at his home in 


aged 61 years, SeV- 


eral weeks. He had been a resident of 
that city for the last 18 years, being pre 
viously connected with his father, at one 
time a well known grower of nursery stock 


at Waukee, la., and a past president of the 
lowa State Horticultural The de- 
ceased is survived by a three 
and three daughters. 


Society. 


widow, sons 


The D. Hill Nursery Co., 
a good sale of specimen 
tensive variety, of American grown stock. 
These are hand dug with a solid earth ball 
which is securely mossed and burlapped, so 
that planting late in the season can be 
done with impunity. Large specimen ever- 
greens must eventually take the place of 
boxwoods and bay trees until such time as 


Dundee, report 
evergreens in ex- 


American growers can produce the stock 
which the F. H. B. will prohibit entry into 
this country after June 1.—Florists’ Ex- 


change. 


A good example of general publicity, of 
the kind the nurserymen’s National Service 
Bureau is doing, is that put out by the edu- 
cational committee of the paint varnish and 


allied industries. Look it over in your cur- 
rent issue of the Literary Digest or other 
leading magazine—full page copy headed: 


“Save the surface and you save all.” 


The New Haven Nurseries, New Haven, 
Conn., are offered for sale, the proprietor 
stating that he has made enough money in 
the last nine years to retire. 








wi me 


We offer 


bearing Red 


100,000 plants of the 
Raspberry Erskine 
delivery fall 1919 and spring 1920; 
new Empire Red Raspberry 
livery next fal 
We offer 100.000 
newest everbearing strawberry 
the late Matthew Crawford of 
for delivery fall and spring of 
We practically control the 


New Ever- 
Park" for 
and 85,000 
plants for de- 
Neverfail,” the best and 
indorsed by 
These 
1920 
sale of the above 


three items. We have 3,000 plants of Erskine 
Park and 2,000 plants of Neverfail to offer 
this spring They are transplanted and will 
be dug fresh and will grow up to June 15th 
We advise Nurserymen to try them out Both 
will fruit this year No one ever lost a dol- 
lar by investing in our introductions We 
were the first to recognize the great merits 
of the Everbearing strawberry Our list of 


introductions, 
Idaho, and other 


Plum Farmer, Royal Purple, 
things too numerous to men- 
tion, is a lasting monument to the memory 
of any house. Write for catalogue and in- 
formation. 


L. J. FARMER, PULASKI, N. Y. 
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Since 1912 

n response to the statement in a florists’ 
paper that the Federal Horticultural Board, 
as far as the editor of that paper is aware, 
has not been able to point out one pest or 
disease brought into this country on florists’ 
stock which has gained a foothold in the 
United States since the Board itself was 
created in 1912, Chairman Marlatt of the 
Board says: 

A good many important pests that have 
gained entry since 1912 and have become so 
established that they propably cannot be 
exterminated can be mentioned. Of these 
the Japanese beetle was imported on Iris 
from Japan, presumably about 1912. The 
European mole cricket was introduced on 
such stock about 1914. The chrysanthe 
mum midge in 1915. The European red 
tail moth in New Jersey in 1916. Just prior 
to 1912 the oriental peach moth was intro- 
duced with cherry stock from Japan and 
the European cornstalk borer gained entry 
into Massachusetts. The means of carriage 
of the latter is not known but a very prob- 
able means would be with imported plants, 
inasmuch as it is a very general feeder, corn 
being only one of some hundred or more 
different foodplants, including many orna- 
mental plants. It passes the winter in the 
stems of any fairly quick-growing or suc- 
culent plant, including grape canes, either 
above the surface or in the roots. Its prob- 
able importation with hemp straw is purely 
conjecture and is not based on any actual 
findings of the insect in such straw in this 
country. The European earwig, which has 
been very troublesome at Newport, R. L., 
was also introduced about this time in con- 
nection with ornamental florist’s stock. 

Furthermore, the quarantine applies quite 
as much to nursery stock and larger orna- 
mental stock as to what is more strictly 
known as florist’s stock. The citrus canker 
and several very important insects have 
gained entrance and establishment in con- 
nection with fruit stocks and large orna- 


mentals, druing the last seven or eight 
years. 

It is worthy of note that the gypsy and 
brown-tail moths have been found in no 
less than 63 different shipments of nursery 
and ornamental stock from the principal 
exporting countries in France, Belgium, Hol- 
land and Japan, since 1912. More than one- 
third of these infestations were on ornamen- 
tal stock as distinguished from fruit stocks 
and larger nursery stock. This record is 
merely one of actual findings on reinspection 
on this side. When it is realized that in- 
spection is very unequal in the different 
states, and almost negligible in some, it is 
not at all improbable that these insects are 
now becoming established in different sec- 
tions of the country other than New Eng- 
land. The gypsy moth was twenty years 
in New England before its presence was 
known and this in a fairly populous suburb 
of Boston. 

Since 1912 the inspection by officers of 
this Board and of the several states has re- 
sulted in the detection of 434 different kinds 
of foreign insects and 738 additional kinds 
which the inspectors were unable to iden- 
tify. Knowing the character of the inspec- 
tion throughout the country it is safe 
gamble that a very large portion of these 
and other insects went by without being 
discovered. Some of these undoubtedly will 
be heard from in future years. 





Credit is for one purpose only—a tem- 
porary convenience granted because of con- 
fidence and is tendered the buyer just so 
long as his record for prompt payment re- 
mains unblemished. 
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STAGGERING POSSIBILITIES 

Another evidence of the opportunity given 
to nurserymen by the activity in highway 
construction is that of the case of Michigan 
which has voted authority to issue bonds 
to the amount of $50,000,000 for good roads 
building. The Federal Government is ex- 
pected to contribute a like amount, while 
the municipal divisions of the state, coun- 
ties, cities and townships, may add as much 
more, an aggregate of $200,000,000! Senator 
Harvey A. Penney, Saginaw, Mich., has se- 
cured the passage by the Michigan legisla- 
ture of a bill to regulate the planting of or- 
namental, nut bearing or other food produc- 
ing trees along the highways of the state of 
Michigan, or in public places, and for the 
maintenance, protection and care of such 
trees and to provide a penalty for injury 
thereof, or for stealing the products there- 
of. 

The bill provides, among other things: 

Sec. 3. The owner of any real estate in 
the state of Michigan that borders upon a 





SENATOR HARVEY A. PENNEY 
Saginaw, Michigan 


legal highway upon which state reward has 
not been paid, shall have the right to plant 
said approved ornamental, nut bearing, or 
other food producing trees along the line of 
said highway adjoining said land, and shall 
receive annually a credit of five cents upon 
his highway repair tax for each tree so 
planted by him and growing in good order, 
not less than six feet in height when plant- 
ed and not less than twenty and not more 
than forty feet apart. All of said trees and 
their products shall belong to the owner of 
said land: Provided, that no bounty shall 
be paid or deduction allowed under pro- 
visions of this section upon any one tree or 
row of trees for a longer period than five 
years. The owner of such trees shall have 
the care thereof and shall have the duty 
and responsibility for the trimming, spray- 
ing and cultivation thereof. 

That all refers to operations in a single 
state. Are nurserymen going to let this 
pointer for more business fade into mist? 
What do they propose to do individually and 
as members of the state, district and nation- 
al nursery trade associations, to secure 
similar action in other states? 

Is this worth talking about in annual con- 
vention in Chicago? 

Of course it is not a cinch. It will not 
come wholly without work. There will be 
opposition to appropriation of money, and 
there will be strings attached. The string 
in the Michigan case is the fact that the 
bill provides that “the State Highway Com- 
missioner and the State Board of Agricul- 
ture, acting jointly hereunder, shall have 
authority and it shall be their duty to select 
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and plant, by seed, scions or otherwise, or- 
namental, nut bearing, or other food produc- 
ing trees, (to be supplied by the Public Do- 
main Commission, or the Michigan Agricul- 
tura! College, as may be recommended or 
approved by the Division of Agriculture of 
said college.)” 

It is up to the nurserymen to get what 
they can of the business such a bill ought 
to create in Michigan and to eliminate that 
string by economic and quality argument in 
the framing of bills in other states. If we 
are to continue to maintain the luxury of a 
special attorney, let’s put him at work on 
this matter. The farmers—a great and 
powerful class—want good roads and they 
want them shaded; they'll be solidly fur the 
appropriations. 

Figure up the possibilities, based upon 
Michigan’s action, for the entire country— 
and get a larger sheet of paper to do it! 


HAS HE SEEN THE LIGHT 


Twice we rubbed our eyes and read it 
again! Yes; there it is in the May 24th 
issue of the Florists’ Exchange, in large 
type, the following statement by the editor 
of that publication attached to a comment 
by Secretary of Commerce William C. Red- 
field before a large commercial organiza- 
tion in New York City: 

“What conditions,” 
purchases one is making tend to pro- 
duce? Are they encouraging or dis- 
couraging the development of that 
which when developed will be best for 
the industry and for the country? Was 
it safe not to have an American dye- 
stuff industry? . . . Is it wholly 
wise still to look to Mexico for sisal, 
to the Philippines for hemp, to Asia 
for ramie, to India for jute while mak- 
ing no material effort to find or use 

what we have at home that will serve a 

like purpose?” 

Instinctively the thought arises, can 
we not ask this same question in refer- 
ence to the horticultural industry, the 


he asked, “do the 


production of plants, and trees and 
bulbs? If a continuous dependence on 
Europe for ornamental stock would 
have involved ultimate damage to our 
florist and nursery industries greater 
than any present good it could do, may 
not the hardships created by Quaran- 
tine 37, like the travail of the World 
War, serve to teach a lesson and point 
the way to greater opportunity in 
future? Paradoxical though it sounds, 
the San Jose scale has been called one 
of the greatest blessings that ever befell 
American fruit growing in that it 
wiped out many neglected, useless orch- 
ards, and permanently established the 
need and value of modern spraying 
methods. Perhaps some day Quaran- 
tine 37 will be looked back upon as a 
similar blessing even though at pres- 
ent it gives no hint of any such bene- 
ficient character. In view of the im- 
pending fall of the Damoclean sword on 
June Ist, it is at least a little comfort- 
ing to keep this possibility in mind. 
—Florists Exchange Editorial. 


The Money Stays in America—We are 
growing plants that will take the place of 
ones we used to import, and instead of send- 
ing money out of the country it stays here 
at home. Business is better than ever with 
us, and we see no reason why, in the near 
future, it will not continue to be excellent. 
As far as we are concerned, there is no 
shortage; for we have a substitute that 
takes the place of plants we used to import 
and answers all requirements.—A. N. Kins- 
man, Austin, Minn., in Florists’ Exchange. 
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WANTED 


NURSERYMEN TO DRAW ON 


US FOR THE FOLLOWING 
Peach, Apricot, Apple, Pear, 
Plum, Cherry, Pecans, Roses 
and Other Ornamentals 





Vincennes Nurseries 
W. C. REED, Prop. VINCENNES, IND. 


We are pleased to offer for Spring 


CHERRY 2 YEAR X X 1 inch up, also 3-4 5-8 and :ighter 
grades 


CHERRY, One Year 11-16 up, 58 and 1-2 to 5-2 
Our Blocks of Cherry are largest to be found in U. S. 


We bud annually 500,000 Cherry, they are making splendid 
growth 


HEIKES - HUNTSVILLE - TREES Peach, 


Plum, 


Al! our own growing. In good assortment. Prices right. 


Japan and European, 1 and 2 year 
APPLE, 


One Year, all grades, leading Varieties 


2 Year, a few cars for late fall shipment 





HUNTSVILLE, ALA. 


HUNTSVILLE WHOLESALE NURSERIES 








Grafted Hardy Northern Pecans 
Car J.ots a specialty. Also fair assortment of Ornamentals 














American Nurseryman Monthly Guide For Purchasers 


Rate for Announcements in this Depart- 
ment: 25 cents per line; minimum charge 
$1.00 per issue 


GENERAL NURSERY STOCK 


ALABAMA 

HUNTSVILLE WHOLESALE NURSERIBS, 
HUNTSVILLE—<Apples, pears, plums, peac 
cherries, roses, pecans and magnolia grandi- 
flora. Send for price list. 

INDIANA 

Cc. M. HOBBS & SONS, BRIDGEPORT, IND. 
—General line of fruit and ornamental nur- 
sery stock. Can furnish ornamental trees in 
| almost any size wanted. 

H. M. SIMPSON & SONS, Vincennes—Cherry 
Tree Specialists. 

ILLINOIS 

OVNARGA NURSERY COMPANY, ONARGA 
—tLining out steck, Barberry, Forsythia, Phil- 
| adelphus, ete.; Ibota Privet. 

THE D. HILL NURSERY CO.,, DUNDEER— 
Evergreen Specialists. Young Steck for Lin- 
jing Out. 

L. F. DINTELMANN, BELLEVILLE—Fruit 
jand Shade Trees, Evergreens, Shrubs, Hedge 
Plants Peony roots, Gladiolus bulbs, both 
heme-crown and imported. Simplex tree 
| baler, $20. 

IOWA 

SHENANDOAH NURSERIES, SHENAN- 
DOAH-——General line of high grade nursery 
stock. 

KANSAS 

E, P. BERNARDIN, PARSONS—General line 

of fruit and ornamental Nursery Stock. 
KENTUCKY 

WILLADEAN NURSERIES, SPARTA— 
Lowest prices on ornamental trees, shrubs 
and tree seedlings. Catalpa Speciosa er Black 
Locust Seedlings tn any quantity. 

H. F. HILLENMEYER & SONS, LEXING- 
TON—Ornamental Trees and Shrubs; Fruits 
Stock. 





The Art of 
Landscape Architecture 


By SAMUEL PARSONS 


Fellow of the American Society of 

Landscape Architects; author of ‘* Land- 
| scape Gardening,’’ etc. 
j An octavo volume of M7 pages 
with 57 illustrations, setting forth 
the underlying principles of land- 
scape gardening. The chapters 
consider lawns, plantations, roads 
maths, grading, rocks, water. 
islands, location of buildings. lay- 
ing out of grounds, scope and ex- 
tent of estates, maintenance. gar- 
dens and parks. 


Price $3.80 


American Fruits Publishing Co. 
Rochester, N. Y. 


Bailey’s New Standard 
Cyciopedia of Horticulture 


On Easy Terms. Prospectus Free 
American Fruits Pub. Co., Rochsster, N. Y. 





A recent subscriber to our Credit and Information 
List says: 


“Think it the best money we have 
ever spent.” 
For full particulars write 
NATIONAL FLORISTS’ BOARD OF TRADE 
| 86 Pine St., N°w York! City 








MASSACHUSETTS 


BAY STATE NURSERIES, NORTH ABING- 
TON—Assertment of Trees, Shrubs, Vines, 


| Roses, Herbeaceous Perennials, etc. 


MICHIGAN 


I. E. ILGENFRITZ’S SON CO., MONROB— 
Growers and dealers. Standard fruit trees, 
dwarf fruit trees, small fruits, ornamentals, 
shade trees. Employ agents, tissue catalogues. 


MISSOURI 


WILD BROTHERS NURSERY CO., SAR-) 


COXIE—Pennant brand Peontes and other 
Ornamental Stock. 


NEW YORK. 
JACKSON & PERKI*~ COMPANY, NEW- 
LV K—Orvamentals, roses, tree 
hydrangeas, perennials, etc. Agents for for- 


eizn houses selling French fruit tree seed- | 


lings. Belgian Azaleas, exotic plants, ete. 
WHOLESALE ONLY. 


Ww. & T. SMITH CO., GENEVA—Highest 
grade stock of Fruit and Ornamental ae 
Shrubs, Roses, Evergreens, Vines, ete. Cat 
logs. LOWEST PRICES CONSISTENT W 1TH 
QUALITY. 


JOHN WATSON, NEWARK,—Ornamentals;: 
Apple Seed: Kansas Apple Seedlings: Fratt 
Tree Seedlings, Manetti Rose Stocks from 
promirent French grower. 


NEW JERSEY 
PRINCETON NURSERIES, PRINCETON, 
N. J.—High Grade oraamental nursery stock. 
European importations. 


OHTO 
STORES & HARRISON CO... PAINESVILLE 
Growers of everything that makes a com- 
plete nursery. Issue catalogues and price 
lists Wholesale and retail. Specialists tu 
whatever we propagatc. 
FARMERS NURSERY COMPANY, TROY— 
Evergreens and a ceneral line of Ornamentals 
and Fruit Trees. 








| A BILLION DOLLAR INDUSTRY 


HE horticultural interests of the 

United States comprise one of the 

basic industries of the country. 
The approximate commercial value of 
the product derived therefrom is fully 
$1,000,000,000 annually, according to 
the estimate of the National Congress 
of Horticulture, the organization of 
which was brought about through the 
persistent efforts of the “American 
Nurseryman.” The welfare of the 
whole people of the United States de- 
pends largely upon the fostering and 
developing of these interests. 

Scientific, systematic, practical, ef- 
fective and adequate endeavor to pro- 
mote this industry starts in the nur- 
series of the country which represent 
an investment of $25,000,000. The 
activities of orchardists and landscape 
planters are inseparably connected 
with those of nurserymen and are re- 
corded in close association in this pub- 
lication. 

The “American Nurseryman” rep- 
resents in the highest degree every 
worthy movement for the development 
of this great field and has earned its 
title of THE NATIONAL JOURNAL 
OF COMMERCIAL HORTICULTURE. 














W. B. COLE, PAINESVILLE —Evergreens a| 
Specialty. A choice lot frequently trans- 
planted. 

OREGON 

PORTLAND WHOLESALE NURSERY CO., 
| PORTL AND—General line of Fruit and Orna- 
mental Nursery Stock; Nursery Supplies. | 
VIRGINIA 


\. T. HOOD, RICHMOND—Califernia pri- 
vet. General line of kigh crade sursery stock. 


SEEDLINGS. ETc. 


' 
| KANSAS 


J. H. SKINNER & CO., TOPEKA—Fruit and 
ermnamental trees and shrubs. Apple and 
Penr seedlings. Forest tree seedlings. 


CHERRIES, ETC. 


| 
| 
| 


| 


| 








INDIANA. 
| W. C. REED, VINCENN®S—Cherry trees, | 
| ome and two year. General Wne of other 


at =" | 


M. SIMPSON & SONS, VINOBNNEsS— 
}c _ trees a specialty; one and two yeors | 
old 
SMALL FRUITS 
MARYLAND | 
| CHARLES M. PETERS, SALISBURY— 
| Grape Vines of highest grade; in. great va- 
| riety. 
OHIO 
W. N. SCARFF, NEW CARLISLE—Bvery- 
thing im small fruit plants. Ask fer price list. 
Large stock and great variety. 


SUPPLIES | 


BENJAMIN CHASE O0., DERRY, N. B.— 
All kinds of labels for nurserymen’s use. Sam- 
ples and prices submitted upon application. 








“Back up the Market Development Fund. 
It will mean dollars to you, and no nursery- 
man can afford to stay out of it.”—Jackson 
¢ Perkins Co., Newark. N. Y. 


‘Principles and Practice 
OF 


PRUNING 


By M. G. Karns 

A highly valuable book by an expert ; 

420 pages. 324 Illustrations. Indexed 
Will be sent postpaid on receipt of 


Price: $2.00 
American Fruits Publishing Co., Inc 
89 State St., RocHestTerR, N, Y. 


NOTICE | 


To all American Nurserymen and Seodme 
desiring to keep in touch with commercial bo ’ 
culture in England and the continent of Borop | ; 
Your best means of doing this is to take in the 


HORTICULTURAL ADVERTISER | 


Our circulation covers the whole trade In Great | f 
Britain and the cream of the Euro firms, | * 
Impartial reports of al! novelties, etc. Paper ry. | 
~ ah ypoties 6 of $1.00, covering cost of postage plican ‘ 

.isa purely trade medium, pr . 
a. with the subscription, send a co ' 
catalogue or other evidence that they belor ai the | 
nursery or seed trade, 


Established 1888 
4 & C. PEARSON, Lowdham, Nottingham, Eng. | 
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American Fruits Company’s Library Opportunities 
PRACTICAL BOOKS ON HORTICULTURE, NUT GRUWING, NURSERY PRACTICE 


Any of the following beoks will be sent on receipt of price by AMERICAN FRUITS PUB’G CO. 
123-125 Elilwanger & Barry Bidg., ROCHESTER, N. Y. 


American Apple Orchard 
By F. A. Waugh 
American Fruit Culturist 
ey Gee J. TROMOB. 66 ccniccs 


American Grape Culture—Munson 


American Grape Growing and Wine 
Making—George Husmann..... 
American Horticultural Manual 
By Budd-Hansen, two vols 
Annals of Horticulture—Bailey.... 
Art of Landscape Architecture 
By Parsons re 
American Peach Orchard 
By F. A. Waugh 
Awakening of Business 
Edward N. Hurley, 
Chairman Fed. Trade Com’n... 
Bulbs and Tubercus-Rooted Plants 
By C. L. Allen 
Bush Fruits—By F. W. 
Business by Mail—Promotion Meth- 
ods 
California Fruits and How to Grow 
Them—E. J. Wickson, A.M.... 
Citrus Fruits and Culture 
By H. Harold Hume. 
Citrus Fruits—J. E. Coit 
Country Life Movement—Bailey. 
Conquest of the Tropics 
By Frederick Upham Adams.. 
Cyclopedia of Agriculture 
By E. V. Wilcox-C. B. Smith... 
Dwarf Fruit Treee—Waugh 
Fertilizers and Crops 
By Dr. L. L. Van Slyke 
Fertilizers—Edward B. Voorhees. . 
Field Notes on Apple Culture 
By Dr. L. H. Bailey 
First Principles of Soil Fertility 
By Alfred Vivian 
Forest Planting—H. N. Jarchow.. 
Forcing Book 
By Dr. L. H. Bailey 
Fruit Growing in Arid Regions 
W. Paddock and O. B. Whipple 1.65 
Fruit Growing in Arid Regions 
By Paddock-Whipple 
Fruit Garden—P. Barry 
Fruit Harvesting, Marketing 
By F. A. Waugh 
Fumigation Methods 
W. G. Johnson 


Gardening for Pleasure 

By Peter Henderson 
Gardening for Profit--Henderson. . 
Grape Growers Guide—Chorlton.. 
Grape Culturist—A. S. Fuller.... 
Greenhouse Construction—Taft.... 
Greenhouse Management 
Hedges, Windbreaks, Shelters 

Fee Sarr re 
How To Know Wild Fruits 

Ry M. G. Peterson... 
Injurious Insects—F. L. Washburn 
Insects and Insecticides—Weed... 
'nsect Book—Dr. L. O. Howard.... 
Irrigation Farming 

By Lucius M. Wilcox. mel 
Irrigation for the Orchard—Stewart 
Land Drainage—Joseph H. Jeffrey. 
Landscape Gardening--Waugh.... 
Landscape Gardening—Maynard... 
Landscape Gardening—The Small 

Place—By Elsa Rehmann 
Landscape Planting, Plants for.... 
Landscape Gardening — Puckler- 

Muskaw 
Making Horticulture Pay 
Manual! of Fruit Diseases 

L. R. Hessler, H. H. Whetzel.. 
Manual of Fruit Insects 

M. V. Slingerland, C. R. Crosby 
Manual of Gardening—L. H. Bailey 
Manual of Vegetable Garden insects 

By Crosby & Leonard 
Manures & Fertilizers—Wheeler.. 
Modern Fruit Marketing—Brown.. 
Modern Propagation Tree Fruits— 

B. S. Brown 
Modern Strawberry Growing 

By Albert E. Wilkinson 
Nature’s Garden—-Neitie Blanchan 
Nursery Book—Dr. L. H. Bailey... 
Natural Style Landscaping—Waugh 
Nut Culturist—Andrew S. Fuller.. 
Ornamental Gardening—E. A. Long 
Outlook to Nature—Bailey 
Parsons on the Rose—Parsons.... 
Peach Culture—J. 
Peach Growing—By H. P. Gould... 
Pear Culture for Profit—Quinn.... 
Physical Properties of Soil 

By A. G. McCall 
Plant Breeding, New Edition 

a ees Ba On Ms cccceseees 


Kains.. 


1.75 
1.15 
1.75 
1.90 
1.90 


Plant Propagation: Greenhouse and 
Nursery Practice—M. G. Kains 
Plums and Plum Culture—Waugh. 
Plant Physiology—-B. M. Duggar... 
Practical Forestry—A. S. Fuller.. 
-ractical Fruit Grower—Maynard.. 
Principles of Agriculture—-Bailey.. 
Productive Orcharding—F. C. Sears 
Propagating of Plants 
By Andrew S. Fuller 
Principles of Fruit Growing—Bailey 
Principles of Pruning—Kains..... 
Pruning Manual 
By Dr. L. H. Bailey 
Putnam’s Garden Hand Book 
Quince Culture—W. W. Meech.... 
Rose—H. B. Ellwanger 
Sales Promotion By Mail 
Small Fruit Culturist—A. S. 
Soils—E. W. Hilgard. 
Soils—-Lyon-Fippin-Buckman 
Soil—F. H. 
Soils—By Charles W. Burkett.... 
Soils, Handling and Improving 
By S. W. Fletcher........ 
Spraying Crope—C. M. Weed 
Standard Cyclopedia of Horticulture 
Edited by Dr. L. H. Bailey. In six 
volumes. 3,600 pages. 4,000 
text engravings. 96 sepia half- 
tones. 500 collaborators. May 
be had on installment payments 
Strawberry Culture—S. W. Fletcher 
Strawberry Growing 
S. W. Fletcher...... 
Successful Fruit Culture 
By Samuel T. Maynard 
Systematic Pomology—Waugh 
Text Book of Entomology 
A. S. Packard 
Ten Acres Enough—lI. P. Roberts. 
TROPICAL AND SEMI-TROPICAL: 
Spices—Riley 
The Coconut—Copeland 
Cocoa--Van 
Tropical Agriculture—Nicholls. . 


A paper which gives the best value 
for the money to the reader will give 
the best value to the advertiser as well. 
| don’t think there is any argument 
about the soundness of this view.—H. 
Dumont, Chicago, III., in Printer’s Ink. 


Fuller 

















The Standard Cyclopedia of Horticulture >. 1.'. say 





E HAVE sold to Nurserymen and Horticulturists many sets of this Monarch of Horticultural Literature. It 


is the standard publication of the kind and should be in the library of every progressive horticulturist. As an 
reserence book it is unexcelled. Six volumes, large quarto; 3600 pages; 24 full page plates; 96 sepia half-tone 
engravings; more than 4000 text engravings; 5000 collaborators; approximately 4000 genera, 15000 species and 


40,000 plant names 
Write for 16-page prospectus comtaming description and our offer. 


AMERICAN FRUITS PUBLISHING COMPANY, Inc., 39 State Street, Rochester, N. Y. 





























